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AMERICAN-MADE 
PASSENGER CARS 
GAINING ABROAD 


Three South American 
Countries Report 


Good Quarter 


Special trom A. D. N. Washington Bureau 


ASHINGTON, June 4. 
—Foreign sales of pas- 
senger cars, particularly in 
three South American coun- 
tries, were regarded as par- 
ticularly good during the first 
quarter of this year, while in 
several other parts of the 
world business also was re- 
ported considerably im-}| 
proved. 
Reports reaching the automo- 
tive division of the Department of | 
Commerce from American trade 
representatives and consular offi- 
cers indicate that American-made 
cars of the low-priced class are 
making the most gains in foreign 
markets in the face of severe com- 
petition from European manufac- 
turers and other handicaps. 
Brazil, Chile and Peru appear to 
be the leading Latin-American mar- 
kets for American ‘passenger Cars. 


as 


: can dealers in low- 
: are‘in keener competition than 
ever before. During the first quar- | 
ter dealers in American cars in The | 


gain in passenger car imports. 

Following is a summary of the 
latest reports received by the De-| 
partment of Commerce :— 

Chile 

Automotive sales during the quar- 
ter were unusually good. Ordinar- 
ily there is a lull in sales during 
January and early February, but! 
this year the sales to taxicab inter- 





‘Netherlands - registered the entire 


(Continued on Page 6) 


PLANTS BOOST OUTPUT 
IN WESTERN NEW YORK 
AND PENNSYLVANIA 


Jamestown, N. Y., June 4 
cerns in southwestern New York 
and northwestern Fennsylvania en- 
gaged in the production of automo- 
tive parts and equipment are grad- 
ually stepping up output, and there 
is every reason to believe that near- 
capacity schedules will be in effect 
for a good portion of the summe! 
months. 

The Crescent Tool Company, 
manufacturer of Crescent wrenches, 
has filed plans for a one-story ad- 
dition to its plant at Foote Avenue 
and Harrison Street, and expects to 
continue its current working sched- 
ule of five days a week. 

The Warren Ax and Tool 
pany at Warren, Pa., reports 
ness brisk, and, according to 
official, there may be increases 
its production rate within a 
weeks. 

The 


Com- 
busi- 
one 
in 
few 


Metallic Door 
manutlactur- 
for motor cars, 


Dahistrom 
Company, Jamestown, 
er of meta! trim 
continues on a five and half day 
week basis, with indications this 
schedule will be maintained 


BACKWARD CROPS SLOW 
FORD CANADIAN OUTPUT 


a 


Toronto, Ont., June 4 (U. T. P. 
S.).—Officials of the Ford Motor 
Company of Canada are pointing to 
the backward crop season in east- 
ern Canada and the general weak- 
ness of the wheat markets in Can- 
ada and the United States in ex- 
plaining why there has been a 
Slowing down of production at the 
plant at Ford City, Ont. 
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MAY CAR, TRUCK SHIPMENTS 


SHOW YEAR’S PEAK PASSED 





May 
1929 
3,032 
12,000 
3,511 
160,859 
54,595 
9,903 
8,546 
17,464 
12,200 
4,641 
1,009 
10,094 
200,903 
1,707 
11,677 
42,086 
5,329 
. §,221 
12,117 
28,444 
4,56 
807 
1,563 
4,453 pL? 
‘Not available. 


May 

1928 

1,452 
12,000 


o Fx 
3,752 


140,775 
39,604 


Auburn 

Buick-Marquette 

Cadillac-LaSalle 

Chevrolet 

Chrysler (all units) 
Chrysler 
De Sota 
Plymouth 
Dodge Six 
Dodge trucks 
Fargo 

Durant 

Ford ... 

Franklin 

Graham-Paige 

Hudson- Essex 

Hupp 

Marmon 

Nash ... 

Oakland- Pontiac 

Packard 

Peerless 

Pierce- Arrow 

Reo 


2,800 
18,125 


510 
8,560 


Buick only. 





Comparative Preduction by Companies 


5 Mos. 1929 Gain 
1928 or Loss 
6,689 4,706 

74,370 — 10,191 


5 Mos. 
1929 
11,395 
64,179 
17,670 
672,696 
236,880 


April 
1929 


618,742 
199,455 


128 


190,388 
4,499 
18,600 
42,683 
9.675 
31,405 
18,341 


2.520 


16.966 
36,384 
6,000 
1,778 
1,366 
5,716 


20,127 495 








Washington Motor Code 


Effective This Month 


a = 


» 


bits Transfer 


Boosts Gas Tax 


Demonstration Privilege 


of Picense P | ates; 
and Widens 


| 


By F. M. LOCKERLY 


LYMPIA, WASH., June 4.—State officials have com-| 


pleted preparations for inforcing changes in the state 
automotive code, authorized at the last session of the state 


legislature. 
month, with additional change 

On and after June iS motor + 
vehicle ticense plates will in all 
eases follow the automobile for 
which they were originally issued 
and in the event of fire or 
cident destroying the car the 
owner must obtain a new set of 
plates for any succeeding auto- 
mobile he may elect to purchase. 
The statute permits the body of 
the vehicle to be changed without 
a new license being obtained, speci- 
fying that the license remains with 
the chassis and engine If. how- 
ever, after transfer, the motor 
vehicle is to be put to use in 3 
different classification, carrying a 
higher fee, the purchaser must pay 
the difference in the fee and nev 


WESTERN TRANSIT CO. 
PROMOTES SHIELDS, JR., 
TO EASTERN MANAGER 


ac- 


Duluth, Minn., June 4 
ern Transit Company, 


The West- 
engaged in 
the  transporta- 
tion of automo- 
biles by boat from 
the car factories 
at lower lake 
ports to Duluth 
and Superior, with 
headquarters in 
Duluth, has an- 
nounced the pro- 
motion of John 
Shields, Jr., from 
assistant traffic 
manager to East- 
Jr.ern traffic man- 
ager with head- 
East Atwater St., 


Shields, 
1900 


John 


quarters at 
Detroit. 

In his new Mr. Shields 
will have charge of automobile 
shipments originating at the fac- 
tories for shipment over the West- 
ern Transit Company's fleet of 
ships. 


position 


The first of these changes goes into effect this 


s effective on July 1. 


plates corresponding with the classi- 
fication will be issued 

In any case where a vehicle bear- 
ing exempt license plates is trans- 
ferred, the exempt plates are to be 
returned to the state license direc- 


(Continued on Page 6) 


Heads Hudson Fleet Sales | 











J. IRVINE, who has just been 
appointed manager of the 
Fleet Sales Department of the 
Hudson Motor Car Company, 
manufacturer of Hudson and Es- 
sex cars. He has been in the auto- 
bile business for ten years, the 
last seven of which he has devoted 
to fleet sales. 


E. 


| 
| 


| to more diversified farming 


wheat 


Above 200,000 Mark 


NEw YORK, 
= ot 
ments in May indicate that while 


June 4.—Further 


reports automobile ship- 
the big increase over 1928 is being 
maintained the industry, the 
1929 production peak has been 
passed. 

With all the 


by 


leading car builders 
heard from except Willys-Overland 
Studebaker and Oldsmobile the 
total factory shipments in May 
amount to 562.959. compared with 
173,699 for the same reporting com- 
panies in April. This would indicate 
that May production was slightly 
under that for April, although it is 
easily possible that companies yet to 
be heard from might overcome the 
This is not likely, however. 
Vhile Ford's increased production 
accounted for much of the gain 
made by May, 1929, over the cor- 
responding month a year ago, the 
rest of the industry also recorded 
a substantial increase in output 
Subtracting Ford's catput of, 200,- 


iOSS 


903 in May from 4h total leay 
962,056 for Une reve) at tbe Saemunfae- “s 
turers: “ This  cOmpares h 306,- 


341 
1928. 

Ford's May production of more 
than 200,000 cars was easily the fea- 
ture of the month, marking the first 
time in history that this number of 
standard gear shift cars was turned 
out in a single month by one com- 
pany 

Comparative production figures 
for the companies reporting are 
found in the accompanying tabula- 
tion of reports 

Following are 


for the same builders in May, 


reports of produc- 


2) 


(Continued on page 


Survey by Wil 


10 Cents. $12 per year. 


CLEVELAND CAR 
MAKERS KEEP UP 
RATE OF OUTPUT 


| 
Production by Ford Many Exceed Quotas 


Set the First of 
The Year 


I KENNETH 8S. BEALL 

LEVELAND, June 4.— 

Production reports from 
Cleveland automobile makers 
indicate that there has been 
no let-down in the speedy 
pace set at the first of the 
year. 

Shipments of the new Peerless 
eight-cylinder models are far in 
excess of the quota set down early 
in the year, according to L. R. 
German, president of the Peer- 
less Motor Car Corporation. 

He predicts that the output of 
the new model soon will reach a 
figure that the Peerless plant hasn’t 
touched for years in eight-cylinder 
production. The six-cylinder mod- 
els still are running off the line in 
carload lots. 

The White Company in the 
midst of a capacity wave. Produc- 
tion there has been augmented by 

| demands for recent additions to the 


a eg Pe ae 


*v 


is 


| medium and large size buses on si 
eylinder chassis. 

Sales of the F. B. Stearns Com- 
pany are running about double the 
volume of business at the corre- 
| sponding period of last year, with 
no let-up anticipated in the present 
schedule of production. 

Output at present is ten cars 
daily, with the lighter models pre- 
dominating. Sales through Willys- 
Overland distributors have tended 
toward the large model, however, 
and officials of the company be- 
lieve that the next increase in pro- 


(Continued on Page 6) 


lys-Overland 


Shows That Slump in Wheat 
Has Not Injured Business 


7: ro June 

just completed a survey 
regions of the country and ha 
tacular decline in the quotec 


1.—The Willys-Overland Company has 


of conditions in the farming 
s found that despite the spec- 
1 values of wheat and other 


grains this spring, business will carry on at a high level 


for the next 
Agricultural 
the press in 
and Northwest 
are confident 
prosperity. 
This confidence in 
diate future of the 
Kansas, Missouri and Nebraska, 
north into Minnesota, Iowa and 
the Dakotas, is based principally 
on three factors—greater diversi- 
fication of crops; larger profits 
from record production of hogs 
and cattle, dairy products and 
poultry, and the fact that a large 
portion of wheat and other cereal 
supplies are in the hands of spec- 
ulative interests, the Willys-Over- 
land survey shows, 
Although bankeis and newspaper 
investigators conceded _ that the 
slump in wheat will adversely affect 
buying power in some sections, they 
declare that it is not the-leading 
factor it has been in the past due 
A lead- 
ing economist in Chicago. who has 
been studying the situation, points 
out that speculative interests hold 
200,000,000 bushels of old wheat and 
farmers only about 80,000,000 bushels. 
“Prospect is for relatively low 
prices on this year’s crop, 


leaders, bankers and¢é 
regions of the West 
most vitally affected 


oi a continuance ol 


the imme- 
farmer trom 


four to six months. 


but this should have no serious ef« 
fect on farm buying power except 
in one crop areas of wheat coune 
try.” he says. “Cheap and abun- 
dant corn will be a blessing if live- 
stock prices stay anywhere near 
present levels, and prospect is they 
will There is some improvement 
in market for farm lands and gen- 
eral agricultural situation outside 


(Continued on Page 7) 


Willys-Overland 
To Build Assembly 
Plant in Antwerp 





Antwerp, Belgium, June 4.—A 
new assembly plant to. serve 
France, Belgium and Switzer!and 
will be erected here by the Willys- 
Overland Company, according to 
announcement today by John N. 
Willys, president of the company. 

This plant will be in addition 
to the plants already in opera- 
tion in Germany and England. 














a ford’ Motor Car Company's Ma 
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May Shipments Under — 
April, but Top Year Ago 


(Continued from Page 1) 








tion and shipments in addition to 
those carried previously :— | ago. Production for five months to 


| May 31 totaled 23,398 cars, against 


DURANT | 22,214 in same period 1928. May 
Shipments of cars and trucks dur-| production this year was 4,560, | 
ing May from Durant Motors’ plants against 4,782 in May a year ago. 
at Lansing, Oakland_and Toronto) NASH 
totaled 10,094 units. This compares f 
with 11,404 in April and 18,125 in Nash Motors Company shivved 


bre — = May, against 16,066 in 
. | April, an 342 in May, 1928, when 
FRANKLIN | plants were closed down prior to the | 
Franklin shipments in May to- 


¥ introduction of new models. 
taled 1,707 cars, compared with 1,641; May shipments brought the total 
in April, previous record high 


for the first six months of the com- 
month, and 510 in May of last year.| pany’s fiscal year to 71,194 cars, 
Shipments first five months of 1929 against 39,401 in the like period a 
totaled 7,315, compared bre 2,906 — year previous, a gain of 80 per cent. 
rrespondin eriod a year ago. se aa 
Although Pretail © Pliveries reached PEERLESS 
the highest rate of increase late in Peerless _ Motor Car Companv 
May, June production will continue) shipped 807 cars in May against 
at approximately same daily rate as|1,778 in April and 1,250 in May 
in May 1928. Shipments in May were com- 
; prised largely of the new eight-cyl- 
inder model. 


PIERCE-ARROW 
Pierce-Arrow Motor Car Company 


May, 1928. 


OAKLAND 


Oakland Motor Car Company 
shipped 28,444 Oakland and Pontiac | 
cars in May, against 36,384 in April 
and 25.672 in May, 1928 


this year, , “-| sales for May totaled 1.563 cars as 
Shipments during first _five compared with 755 for May last 
months this year totaled 145,868 year, increase of 107 per cent. Un- 
units, against 131,303 in the corre-| fijjeq orders carried forward into 
sponding period last year. June were for 2.103 cars. Demand 
HUDSON-ESSEX for new Pierce-Arrow straight eicht 


‘continues to exceed capacity of the 


Hudson Motor Car Company | factory. officials declared 
shipped 42,086 Hudson ana Essex meat 
cars in May, new high record for CHRYSLER 
that month, comparing with 32,450/ Chrysler Corporation shipments of 
cars shipped in May, 1928, an in-/| Chrysler-built cars and commercial! 


crease of nearly 34 per cent. 

In the five months ended June 1, 
Hudson shipped 194,570 cars, also a 
new high record, against 151,887 in 
the like 1928 period. 

Hudson officials describe the situ- 


vehicles for May this year amounted 
to 54,595 units, an increase of 
14,991 units over May, 1928. 

The total shipments for first five 
months amounted to 237,134 units 
a gain of 37,663 over the shipments 


ation as strong. Orders from the/| of 199.461 made by Chrysler Cor- | 
field already have have been re-| poration and the former Dodge 
ceived to more than cover Jun€| Brothers during the first five 
production, which will be carried| months 1928. 


forward to meet the second quar- 
ter’s schedule of around 120,000 
cars which was announced early in 
the year. This will make the larg- | 
est quarter’s shippings Hudson ever | 
has known. 


Shipments of Plymouth cars dur- 
ing May this year totaled 17,464 
units, compared with shipment of 
8,380 Chrysler 52s, the previous | 
Chrysler car in its class, in May, | 
| 1928, a gain of 9,084 units. This is 
an increase of 108 per cent. in the 
volume of business done in the low 
price field as Compared with: May of 
last year. De Soto six shipments 
for May amounted to 8,546 units. 


FORD 





damestic production total 175. 
cars and vy Sy ee domes- 
tic, Ford of Ca a and expo: ro- , 
duction was 200,903 units. Pi There was~-a decided increase of 
Domestic production in Apri] was|Shipments of Fargo trucks and 
161,796 units, while combined out-|COmmercial cars during May, 1,009 
put of domestic plants, Ford of | Of these units going forward, com- 
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compared with 3,706 in May a year 


Canada and foreign plants in April | 
Ag- | 


totaled 190,388 cars and trucks. 
gregate world production of model 
A cars and AA trucks to date to- 
tals 1,750,644. Of this number 
1,459,841 comprised domestic pro- 
duction. 


PACKARD 
Packard Motor Car Company, in 
five months, to May 31, shipped 
22,487 cars as against 19,967 cars 
in first five months of 1928, increase 
of 2,520 cars. 
May shipments totaled 4,561 cars, 


pared with 428 units during April. | 


Shipments of Chrysler 65s 


amounted to 5,522 cars last month | 


and of 75s to 4,381 cars. Shipment: 
of the new Dodge Brothers six dur- 
ing May amounted to 12,200 units 


|} increase 4,095 cars over shipment: 


of May last year of the Dodg 


the new six succeeded. 
Dodge Brothers trucks, buses and 
commercial vehicles, May total be- 
ing 4,614, an increase of 1,814 ove: 


2,800 shipped during May, 1928. 








"THERE'S one 
car heater that has 
every advantage and 


no faults - 


-- it’s the 


Kelch, world’s finest 
ventilating heater. 
Thirty thousand car 
owners, among them 


the owners of two of 
America’s finest cars, 


attest this 


GRAND RAPIDS METALCRAFT 


AEICT 


The World's 
Finest 
Ventilating 
Car Heater 


fact. 


CORP., Grand Rapids, Mich. 


ILAITR 








| Brothers Victory, the model which | 
Increase: | 
were also made in the shipment o! | 


| Was accompanied by Mrs. Wieland. 
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Sailing for Europe 





| lp 
| 

| Car Makers Pleased by 

| Victory on Molasses Duty 








used in the motor car industry. It 


varnishes and lacquers used on 
are manufactured. 


in the manufacture of motor cars, 





Brooklyn Repair Group 
_ Hears Merchandising 
Message From M. E. A. 


brocklyn, N. Y., June 4.—Ap- 
proximately 200 car dealers, gar- 
age, tire, battery service men and 
equipment dealers attended the 
meeting of the Automotive Re- 
pair Association of Brooklyn re- 
cently, to hear George Brosch, 
merchandising representative of 
the Motor Equipment Association, 
deliver the association’s message 
on “How More Profits Can Be 
Made From Your Business.” 














The meeting, one of the largest 

H P. GILPIN, export manager |and most successful ever held by 
* tor Durant Motors, photo- the Brooklyn Association was pre- 
graphed on the Aquitania just |sided over by Joseph F. Brozek, 
before he sailed Memorial Day | president, at the Repair Associa- | 
from New York for a tour of the | tion’s Brooklyn headquarters, 1,255 
foreign automobile markets. Later | Bedford Ave. | 
he will go to South America to Mr. Brosch is a well known 
visit the distributing centers of | speaker on automotive merchandis- 


jing, whose message has been heard | 
by a large number of car dealer | 
automotive wholesaler and _ service | 


groups in the East and Middle West | 


that country. 


A. J. WIELAND RETURNS . 
TU GEKMANY AFTER VISIT | GRE ees ONS ne aie 
TO G. M. CONFERENCE cussed the ills and troubles facing 


the dealer and service man today, 
New York, June 4.—A. J. Wieland, | the urgent need for closer attention | 
managing director of General Mo- | to business and the adoption of bet- | 
ors G. m. b. H., who has been here | ter selling methods, his talk being | 
ittending the managing directors’! full of constructive suge¢estions and | 
onference of the General Motors|2dvice. He explained the M. E. A. | 
*xport division, sailed for Germany| course in automotive selling, and | 
Tune 1 on the Deutschland. He/|the wealth of helvful information | 
*t contains for salesmen in the in- 
dustry. 


FIRESTONE TIRE STORE 
PLANNED FOR MOLINE 


}and brought home to his listeners | 


L. J. Hartnett, export sales man- | 
ger, Vauxhall Motors, Ltd., who| 
las been here attending the man- 
ging directors’ conference of the 
seneral Motors export division, will 


sul June 8 for London, on the 

Paris. 

Onset ee: service manager Moline, Tl., June 4.—Firestone| 
a S France, who has|service Stores, Inc.. has announced 


been here for a vacation and short 
visit to the home office, will sail 
ior Paris June 8, on the Hamburg 
_ Louis Adams, paint foreman of 
General Motors Continental, Ant- 
werp, Belgium, arrived in New York 
vesterday on the Arabic for a short 
‘sit to the home office. 


AUTOMOTIVE GEAR WORKS 

STARTS PLANT ADDITION 
_ Richmond, Ind., June 4.—Work has 
een started on a $20,000 addition 
‘o the Automotive Gear Works plant 
aere. The new building will be 40 
Jy 150 feet and will be two stories 
high. Completion of the structure 
will make possible a material in- 
crease in production, according to 
C. E. Hamilton, president. The com- 
— makes automobile replacement 

ars. 


ylans for erection of a $40.000 super- 

arvice station at 5th Avenue and 
19th Street, occupying a corner site, 
340x150 feet, E. Kampmeier, branch 
manager for Firestone in this terri- 
tory the last twelve years, negoti- 
ated purchase of the site and will 
he active in management of the 
unit. 

Christian Mueller of the Mueller- 
Blankenburg Company, Davenport, 
Ia., Firestone dealer there, is an or- 
vanizer of the compnay. A tem- 
norarv location is being considered 
until the new plant is completed 


SYNDICATE WIL]. PURCHASE 
AJAX PLANT IN TRENTON, N. J. 
Trenton, N. J., June 4.—Negotia- 
ions have been practically com- 
nleted for the purchase by a Tren- 
ton syndicate of the Ajax Rubber 
Sompany plant on Olden Avenue 
The purchasing company is repre- 


AUSTIN MOTOR COMPANY 
SHOWS LOSS IN PROFIT! 


London, June 4.— Austin Motor| ented. by T. Arthur Karno and 
Company reports profits for fifteen| S@muel Krueger. The plant, idle 
months ended December 31 amount-|2b0ut eighteen months, has been 


held for $500,000. It was operated 


ing to £861,300, against £962,477 in for many years by the Ajax Com- 


the previous twelve months. 








pany, manufacturers of tires and 
AVAITII ART K tubes. It occupies six and a half 
4 ty, acres of land and four complete | 





| units make up the plant. with 280.- | 


AUTOMOBILE SALES | 000 square feet of floor space. 
MANAGE |. | 

7 GER | TOUR IS METALLURGICAL 
The a Frgner Hag a thoroughly expericnced ENGINEER FOR PITKIN, INC. 
itomobile sales or business manager will aviz J 7 } 
available to reputable distributor or Batavia, N. Y., June 4.—Samuel | 
large dealer about June 10. Fifteen years’ | Our, for several years metallurgi- 
oneprtense rough = phases of retail | Cal engineer for the Doehler Die} 
inc wholesale, including factory field | Castine re) ny. 7 - 
nanagership _Am qualified to step into | eens ye ey eR a a chiet 
rge undertaking and combine all actiy- | POMME e~ pres , & > 
ties under one management with sub- |Chemicaland metallurgical engineer 


rdinate assistance. Am married. 24 ye: 
id, open-minded and accustomed to hi 
ships of this business; willine to gc 


ars|for the firm of Lucius Pitkin. Inc., 


rd- | New York city. 


He will maintain |} 


where; experienced in all price clas es. his headquarters in Batavia and 
Write y will be in direct charge of the con- 
BOX 212 |sulting chemical and metallurgical 


AUTOMOTIVE DAILY NEWS ‘service and_ special 
GRAYBAR BUILDING, NEW YORK CIty metals ond allove. 


research on 











PARKS from DETROIT 


By Fred Kingsbury—Detroit Editor 





material of industrial alcohol from which paints, 
automobile bodies 


There are few good materials that are not used 


manufacturers are determined to protect their in- 
terests at all times, so they may be able to furnish 
| cars to the public at the lowest possible prices. 

| As Edward S. Jordan, president of the Jordan 
Motor Car Company said a few years ago, practi- 
cally all materials go into the making of a motor 
car, and these materials must be of the very best 
obtainable and the price must be kept as low as possible. 





+ 






ETROIT automobile manufacturers are greatly pleased over the 
victory won in the House of Representatives at Washington by 
Representative Clarence J. McLeod, in preventing an increase in the 
duty to 8 cents a gallon on black-strap molasses, and to retain the 
present duty of one-sixth of a cent. 

Very few automobile distributors and dealers 
realized to what extent black-strap molasses was 


is the chief raw 


and automobile 





Fred Kingsbury 


4 
* > > 
De Soto’s Record 
First Year 
ROM time to time we hear 


there is no room in the auto- 
mobile field for new makes of 
cars and that any organization is 
foolish to consider the idea of at- 
tempting to market a new product. 
Such thoughts as these, how- 
ever, seem to be overthrown by 
the record set up in less than a 
year by the De Soto, a unit of the 
Chrysler Corporation. Starting 
from scratch less than a year ago 
the De Soto, to date, has miade 
and sold more cars in the number 
of months it has been in business 
than any other company over a 
similar period from its starting 


date. 
L. G. Peed, sales manager of 
De Soto, is authority for this 


statement, and he is greatly en- 
thused over the record that is 
being made by his organization 
throughout the world. 


> > a 


Alfred Reeves Sees 


Unlimited Markets 

NLIMITED markets abroad for 

motor cars are predicted by 
Alfred Reeves, general manager 

f the National Automobile Cham- 

T OF VOMmincree. A fow dayo ago, 
he addressed Michigan manufac- 
turers at a gathering in Ann Ar- 
bor, where the men inspected the 
department of engineering re- 
search. 

Due to the fact that 51 per cent. 
of the motor trucks manufactured 
in the United States during April 
were sent overseas. Mr. Reeves 
sees a great market for the com- 
mercial vehicles in foreign coun- 
tries. 

He ridicules the idea of any 
saturation point and said that, 
after long study of the domestic 
market, the two-car family, the 
several million replacement mar- 
ket and the growing foreign mar- 
ket, it is clear that there is room 
enough for an annual production 
of 5,000,000 motor cars. 

Mr. Reeves urges every one to 
keep going, and one of his maxims 
is that—“When you close your 
shop you shut out more than you 
shut in.” 


Pride Bros. to Build 
Modern Headquarter: 


Evansville, Ind., June 4—Plan 
have been completed by Prids 
Brothers, tire, battery and garag 
station operators, for erection of : 
modern headquarters building a 
5th and Sycamore Streets, site o 
the present United: States tires sale 
and service station. ; 

The new building, to cost $69,006 
will be a factory warehouse branc. 
for United States tires, for whic) 
Pride has been recently appointe: 
distributor in southern Indiana an: 
Illinois, and western Kentucky, an: 
will include complete garage, bat 
tery and tire and oil service, an 
an attractive display room for ac 
cessories. 

The new structure, of meder) 
type, will be built of brick and con 
crete and will consist of three storie 
and basement. It will have a front 
age of 55 feet on 5th Street am 
159 feet on Sycamore Street. Floor 
will be connected by ramp drive 





| ways of concrete. 


The first story will provide offices 
accessories display stcr2, genera 


garage and an oil filling station 
The second story will be used fo 
car storage. The third story will bi 
the United States Rubber Compan} 
'warehouse with stock of $1000,00( 
worth of tires. The company is dis: 
tributor for National batteries. 
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SALES OF OTHER 
THAN FORD CARS 
ARE INCREASING 


By JOHN C. WETMORE 


OS ANGELES. June 4.—Assum- 
ing that readers wish at the 
earliest possible date some fore- 
cast of how April panned out fer 
automobile merchants I have not 
waited for complete figures from 
the thirty-four cities usually used 
to visualize the trend of trade in 





| cent. up to the end of four months 
(25,589-38,087). 
Comparative 


registrations of eleven important 
makers and factory pairs in the four 
key cities follow:— 
April 
1928 


that decreases in percentage gains 
will occur. This is due to com- 
parative small deliveries in the 
early months of 1928 and rapidly 
growing gross registrations— 
thanks largely to Ford—that took 
place as 1928 grew older. In a 
word, lessening of percentage 
gains will by no means always 
indicate a slow down in business. 
That the market for other makes 
than Ford is broadening may be 
seen from the gradual increase in 
the gains with Ford left out of the 
calculation. The increase in sales 


lof other makes over last year ex- 
Ford was 24.1 per cent. in April 


LET CONTRACTS FOR HUGE 
KANSAS CITY TERMINAL 


Kansas City, June 4—One of the 
largest bus terminal and garage 
ryt projects in the United States is to 
6.149 | be developed in Kansas City this 
7,495 | Summer when a $5,400,000 building 
6,057 | development centering around these 
oon two ideas is to be erected, 
‘ Details that have held up the 


1,091 | 
217| plans for the building project for 
been worked 


Several months have 
out and contracts for the building 
were awarded in New York a few 
days ago to the Thompson, Starrett 
Company. 


new passenger car 
4 Mos. 
1929 
53,407 


4 Mos. 
i928 
50,076 

6,842 | 


General Motors 
Ford-Lincoln 
Hudson Co 
Chrysler Corp. 
Willys-Overland 
Oakland-Pontiac 
Studebaker Corp.* 
Hupmobile-Chandler 
Cadillac-La Salle 
Marmon- Roosevelt 
Stutz-Black Hawk 


*Including Erskine and Pierce-Arrow. 
General Motors sales increased 8.5¢ 
per cent. in April (18,266.16,824) and | 
6.6 per cent. in the tour months} 





GEORGIA BUS AND TRUCK | 


the country at large. 
Having at hand the April new 
enger car registrations of the 
our key cities of New York, Detroit, 
Chicago and Los Angeles and those 
of twenty-two other a ae cities, 
I am basing my April analysis on 





the figures of twenty-six important 
cities and the trend of buying of in- | 
dividual makes on sales in the four | 
key cities. 
Incidentally how close the four key | 
city figures came to visualizing 
April and four months percentage 
gains may be judged from the fact 
that they showed respective percent- 
age increases for these periods of 
51 and 47.6 per cent. as compared 
with the 48.9 and 46 for the twenty- | 
six cities included in the accom-| 
panying table for these periods. 
It is to be expected from now on 


-% 


April 
1929 

14,472 
8,892 
4,752 
3,200 
3,171 
3,040 
2,565 
1,979 
1,909 
1,735 
1,652 
1,585 
1,493 
1,476 
1,196 
1,158 
1,015 


1, ee 
Chevrolet 
Essex 
Whippet 


. Chrysler 

. Studebaker 

. Oldsmobile 

. Graham-Paige 


OOO IM wo toe 


EEE ccccdseccacvese 
. La Salle 
. Oakland 
. Cadillac 


. Chandler 

. Reo 

. Lincoln 

. Pierce-Arrow 
. Franklin 

Peerless 

. Marmon 

. Erskine 
. Gardner 

. Stutz 

. Stearns-Knight 
. Windsor 

. Black Hawk 
. Viking 


That Chevrolet lost in April 


fact that its ratio to Ford in four! 


iné— : 
pursuit of Ford is indicated by the | Key cities 


(47,817-38,483) and 20.2 per cent. for 
the four months (139,417-114,134). 
Ford and Chevrolet in the aggre- 
gate accounted for only 37.5 per 
cent. in April, as compared with a 
much higher ratio earlier in this 
year. Leaving both of them out of 
the calculations other makes gained 
322 per cent. in April (38,925- 
29.424) and 194 per cent. in the 
first four months of this year over 
those of 1928 (112,828-87,242). It 
must be borne in mind always that 
these percentages are based on sales 
in the four key cities and not on 
the totals of twenty-six cities. 
Twenty-four of the thirty-eight 
makes, whose comparative new pas- 
senger car registrations in the four 


key cities follow, showed gains over | 


April, and twenty-two of them in- 


creases over the first four months | 


of last year. 
April 
1928 
2,750 
9,059 
2,995 
1,319 
2,130 
2,134 
2,980 
2,778 
1,642 
985 
1,232 
1,075 
850 
1,804 


4 Mos. 
1929 
38,087 
26,589 
13,169 
6,985 
8,219 
7,890 
8,396 
5,412 
5,358 
4,684 
4,555 
4,158 
4,431 


1928 
6,080 


9,202 
4,109 
6,251 
6,534 
9,278 
7.981 
5,321 
2,490 
2,742 
3,371 
3,171 
4,898 
4,412 
2,040 
1,359 
1,961 
1,842 
955 
1,686 
670 
894 
162 
399 
337 
393 
1,091 
964 
259 
217 
63 


478 
558 
379 
268 
211 
167 
98 
39 
10 
was 61.4 per cent. in April 
as against 69.8 per 


(8,892-14,472), 





April 
1929 
1. N. Y. Met. Dist.. 21,330 
2. Detroit 14 
3. Chicago 
4. Los Angeles .... 11,593 
Four Key Cities. 62,289 
. Cleveland 
. Philadelphia .... 
. Pittsburgh 
. St. Louis 


1. Milwaukee 

. Cincinnati 

. Kansas City, Mo. 

. Providence 
Washington, D. C. 

. Columbus, O. ... 

. San Francisco... 

. Indianapolis .... 


. Louisville 
Portland, Ore. .. 

. New Orleans ... 
Des Moines 891 


553 


APRIL, 1929, NEW PASSENGER CAR 
REGISTRATIONS 
IMPORTANT CITIES 


April 
1928 

17,469 
8,030 
8,796 
6,938 


41,233 


4,701 
4,157 
3,215 
2,961 
2,953 
3,800 
1,872 
1,934 
1,517 
1,746 
1,639 
1,402 
1,877 
1,642 
1,132 
1,123 
1,092 

911 
766 
796 
527 
251 


IN 26 


4 Mos. 
1929 
56,466 
41,311 
40,452 
39.275 


177,504 
18,985 


15,089 
12,874 


4 Mos. 4 Mos. 
1928 % Gain 

45,427 &. 
22,357 84.7 
28,254 43.1 
24.176 62.4 
47.6 


~ 120,214 
; 62.9 


11,659 
11,451 
8,439 
11,488 
1,629 
6,518 
5,497 
5,219 
6,835 
5,035 
3,550 
6,034 
4,836 


April 
% Gain 


tO 69 Go ET OS 
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Total 26 Cities. .124,010 
*Loss, +Total 25 cities exclusive 





83,247 


48.9 342,556; 234,607; 46.0 


of Providence (No 4 mos. fig.). 








4 Mos. | 


26,912 | 


(53,407-50,076). G. M. C. now has 


Lincoln, its ratio to the total in the 
four key cities in April being 29.3 


cent. in the four months (53,407- 
177,504), as compared with 23.7 and 


| 21.9 per cent. for Ford-Lincoln re- 
| spectively for these periods. 


‘Chicago Association 
Of Commerce to Have 
Motor Truck Division 





Chicago, June 4.—Motor truck 
manufacturers, body builders and 
allied interests holding member- 
| Ship in the Chicago Association of 
Commerce will have their own 
separate division in the big busi- 
| ness group. 
| The institution of the new “Motor 
Truck Industries Division” 
commerce body follows representa- 
tions made by the motor truck in- 
lems are so distinct from that of 
the automobile companies 
which they were formerly associated 
as to justify a new and entirely in- 
dependent grouping. 

The new division, which was 
authorized following negotiations 
between the executive committee of 
the association and the Motor Truck 
Distributors’ Association of Illinois, 
will be headed by the following 
committee: B. P. Bates, chairman, 
branch manager Diamond T Motor 
Car Company; William Schukraft. 
senior vice-chairman, president 
Schukraft & Co.; H. Allison, 
vice-president and general manager 
Sterling Motor Truck Company: J. 
A. Donnelly, manager Mack Inter- 
national Motor Truck Corporation, 
and R. T. Hendrickson, treasurer 
and sales manager Hendrickson 
Motor Truck Company. 

A survey of the motor truck in- 
dustry in the Chicago district 
showed the commerce association 
that it represents an investment of 
more than $25,000,000 in buildings 
and machinery, with sales totaling 
more than $50,000,000 annually. 

The original investment in motor 
trucks now in use in Chicago is 
said to be more than $100,000,000. 


PACKARD PROVIDES TRUCK 
SERVICE IN NEWARK AREA 


Newark, N. J., June 4.—In con- 
junction with its policy of maintain- 
ing proper service facilities for own- 
ers of Packard trucks, the Packard 
Motor Car Company of New York 
has appointed the Aumack Engi- 
neering Company of 68 Lock St., 
Newark, as authorized truck service 
representative for the Newark area. 

Fred D. Aumack, head of the Au- 
mack Cperr, was formerly in 
charge of the truck service depart- 
ment of the Standard Oil Company 
of New Jersey. Good garage facili- 
ties and full tool equipment are 
available, and only standard Pack- 
ard parts will be used. 


BACON MOTOR CO. TO 
DISTRIBUTE G. M. TRUCKS 


Jacksonville, Fla., June 4—E. H. 
Bacon, president of the Bacon Mo- 
tors Company, announces that he 
has taken on the General Motors 
truck line as distributor for Jack- 
sonville and surrounding territory. 

The addition of the truck line is 
part of a general plan of expansion. 
L. A. Murr has been placed in charge 
of this department. Bacon Motors 
Company also recently added the 
Stutz and Blackhawk lines of motor 
cars, and will continue to handle 
the Hudson and Essex lines. 


NEW TRUCKING COMPANY 

Murfreesboro, Tenn., June 4.—A 
trucking concern, incorporated at 
$60,000 as the United Freight Lines 
has been formed here and will op- 
| erate as an overland freight trans- 
| portation line between Nashville and 
| Murfreesboro. 





a “to date” lead of 14,463 over Ford- | 


per cent. (18,266-62,289) and 30 per | 


terests of Chicago that their prob- | 


with} 


OPERATORS ORGANIZE 


Atlanta, June 4—The Georgia 


Highway Transportation Associa- 
tion, composed of bus, coach and 
truck operators from many parts of | 
the state, was organized here last 
| week. 

The purpose of the association, it 
| Was stated, is to effect a closer re- 
| lationship between all bus and truck 
| Operators in Georgia. 


NEW TAXICAB COMPANY 
STARTED IN INDIANAPOLIS 
Indianapolis, Ind., June 4—A new 
taxicab line inaugurated service 
here last week with a fleet of twen- 
ty-five new Ford sedans. The com- 
pany takes the name of the Red 
Cab Company and is operating its 
cabs on the basis of 25 cent fares 
for the first two miles. Henry C. 
Atkins, Jr., of indianapolis, is presi- 


dont. 








of the} 


eight by Pier 


eagerly pu 


people fami 


dealers already 
some lower-pr 
America’s finest 
without a dollar’s 


head. 


Willis, Vice-Presid 
Sales, Pierce-Arrow 


pany, Buffalo, New 





where Pierce- 


HE new straight 


ce-Arrow is 
rchased by 


liar with fine 


cars. And some of these 


people live in communities 


Arrow is still 


to be represented. 


Here is opportunity for a few 


successful with 
iced car to add 
automobile—and 


increase of over- 


For particulars, address: Mr. George E. 


Charge of 
Motor Car Com- 


York. 


ent in 


PIERCE 
ARROW 
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Solidity in Advertising 

N a Dr. Julius Klein, assistant 
of commerce, attention to the 
which is involved in publicity and advertising which is not 
commercial understanding. 


recent address, secretary 


called “major waste 


solidly on and economic 


in these 


based 
“Industry 
advertising copy 


sales rivalry demands 
inspire the to 
claim how clear the but rather to observe 
the value of the merchandise and to buy it,” Klein. 

Obviously the creator of advertising service along the 
lines indicated by Dr. Klein must in mind the 
basic economic conditions that rule the 
public 


intensive 
not 


days of 


which does reader ex- 
writers are today, 


says Dr. 


have clearly 
prod- 
be 


associa- 


industry whose 
He must 
close 


ucts he is trving to persuade the to buy. 
a man of clear vision and long experience 
tion with the industry he is to work with and must be able 
to translate his understanding into public realization of the 
value of its products. 

All this was brought forcefully to mind by the announce- 

ment in a recent issue of the Automotive Daily News of the 
association of George E. Daniels with the Hanff-Metzger 
advertising agency in New York. Mr. Daniels has had 
long and constructive career in the automotive industry. 
For many was a major executive of General 
Motors, at heading the Oakland’ division of that 
organization. He built a car under his own name, the Dan- 
iels Eight, in a day when the eight had not yet come into 
its own. In 1914 he became vice-president and general man- 
xger of the Locomcbile Company of America. 
Mr. 
derstanding of conditions in the automotive industry that 
should make his contribution to the advertising side of 
the business a valuable one. 


years he 


one time 


Certainly Daniels has the background and un- 


Triple Responsibilty 


A K. STEIGERWALT, 
e Motors, was recently 
sponsibility for satisfactory 
vehicle. “The manufacturer, 


service for Durant 
talking of the allocation of re- 

performance by the motor 
dealer and private owner,” Mr. 
Steigerwalt remarked, “have equal and equally important 
shares in the responsibility for the dependable, economical 
performance of any motor vehicle. Unless each assumes his 
share of this three-cornered responsibility owner dissatisfac- 
tion is certain to result. And in this trail of dissatisfaction 
follows sales and profits by manufacturer and 
dealer.” 

In placing the third corner of responsibility on the 
owner, Mr. Steigerwalt calls attention to something that we 
are all likely to forget. Servicing the car in operation is part 
of the dealer’s duty, as well as profit. But the vehicle owner 
can prevent the dealer from giving the service that will 
keep the car running satisfactorily by the simple expedient 
of not bringing it in for service. 

It must be recognized that the average human being is 
careless, especially in the handling of a piece of machinery. 
He will not ordinarily bring a machine in for servicing until 
something happens to prevent its proper functioning. Then 
the matter is a repair, not a mere servicing. 

To make the three-cornered division of 
effective, the dealer has got to add to his share that of 
making the vehicle owner aware of his duty in the matter. 
He must make the owner understand what will happen if 
he does not have his car oiled and greased at the correct 
intervals. He must make him realize that even the excellent 
batteries we have nowadays need water occasionally. The 
truth is the dealer has got a job in owner education on his 
hands in addition to his own responsibility in furnishing 
efficient service. 


director of 


loss of 


responsibility 


New Luggage Rack 
Made by Bellevue 


THE Bellevue Manufacturing Com- 

pany of Bellevue, O., has 
brought out a new luggage rack 
known as the “Handydek.” 

The rack is overlaid with highly 
finished decorative metal strips, 
which are so finished as to resem- 
ble wooden strips. These racks, 
when folded down or when in serv- 
ice position, give a flanged roomy 
deck sufficiently large enough to 
carry any reasonable amount of 
luggage, baggage, crates or even a 
trunk. 

Two finishes are provided, one of 
them being a black enamel rack, 
the other being a chrome rack 
both of which use the decorative 
strips mentioned above 

They are being supplied for the 
mode! A Ford, six-cylinder Chevro- 
let, four-cylinder Whippet, and 
model 60 Durant. They list at $15 
in black finish and $18 all chromium 


plated 


New Globe Spring 
Oiler Is Adjustable 














NEW Globe spring oiler with ad- 
justable nozzle. 


HE Globe Manufacturing Com- 
pany of Battle Creek, Mich., is 
putting out a new spring oiler with 
several unique features, including 
an adjustable nozzle. With this 
nozzle, which can be rotated in any 
direction, the operator need not tilt 
or twist the device or change his 
position in spraying both sides of 
the spring. 

The oiler operates by compressed 
air and the maker states it can be 
used under all weather conditions 
and with either heavy or light oil. 
The air pressure is always back of 
the oil. which is claimed to force it 
out of the nozzle no matter 
cold the weather may be. At 
nozzle the oil is atomized by a 
of air which allows complete coat- 
ing of the spring without 


} oi] or air. 


The new Globe oiler can be ad- 
justed to handle any type of light 
or heavy oil by simply adjusting for 
a coarse or fine opening as the case 
may be. It is claimed that with the 
direct air pressure the heaviest 
kind of oil will be forced through 
in a thoroughly mixed spray of air 
and oil 


NEW TIRE CARRIER 
ANNOUNCED BY PETRY 














NEW TIRE CARRIER makes a 
double unit out of a single. 


HE Universal Twin detachable 
carrier, made by N. A. Petry 
Company, Inc., Philadelphia, Pa., 
makes a double tire carrier out of 
the one on the car and securely 
locks both tires, leaving ample space 
for tire covers. The Universal Twin 
is adjustable to all diameters and 
widths of balloon tires, one size fit- 
ting any standard wood wheel rim. 
The arms are easily adjusted to 
fit the various types and sizes of 
rims as well as the rim or febloe 


wasting | 


Pe <3 a 
NEW LUGGAGE rack known as 
Manufacturing Company. 


band of the spare tire on the car. 
Arms engage rims only; they do not 
touch the tires 

The cylinder lock prevents re- 
moval of either one or both tires. 
The Universal Twin carrier is mace 
of malleable iron and steel The 
tightening ratchet wheel with its 
twelve teeth releases or grips the 
rims. It lists at $8.50 


IMPROVED JAY OILER 
| USES VACUUM PUMP 


| J OS ANGELES, 


June 4—The Jay 

Manufacturing Company 
announced a new model Jay 
cator, known as C. C. 

The new model overcomes a tend- 
ency exhibited in the past of this 
and other upper-cylinder oilers to 
feed less and less oi] as the level 
is lowered. The C. C. model elimi- 
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17-26—London, 
23-30—Praegue. 
bile show 
22—Tokie, Japan. 
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Parts) Association Con- 
vention 
14-24—Paris, 
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Show and 


France. Truck show. 
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Latest Engineering News 
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the Handydek, made by Bellevue 


nates this trouble by use of a 
vacuum -pump operating against 
dead-end suction, and lifting all of 
the oil to a reservoir at the top of 
the lubricator, which steadily over- 
flows, and in this way maintains 
a constant level. 





LAKE LINES 


The Detroit & Cleveland Navigation 
Company, operating lines between 
Detroit, Cleveland, Buffalo, Mackinac 
Island, St. Ignace and Chicago, will be 
pleased to assist you in planning an 
outing on the Great Lakes. 
FLYING BOAT SERVICE 

The Stout-D. & C. Air Lines, Inc; 
ylan to operate flying boats on regular 
schedule between Detroit, Cleveland 
ind Buffalo during the summer months. 


FOUR - DAY ALL - EXPENSE 
CRUISE 





Yetroit, Mich., to Chicago, Il., and 
eturn, via Mackinac Island and St. 
Ignace. Hostess, dancing, bridge, teas, 
leck games; three hours at Mackinac 
(sland. Round trip, including meals 
and berth, between Detroit and Chi- 
cago, $60; Mackinac Island and St. 
ignace and Chicago or Detroit, $30; 
Buffalo and Chicago, $79; Cleveland 
and Chicago, $71.50. 


DETROIT AND CLEVELAND 
Overnight service, daily. Fare, $3.00 
One Way; $5.50 R.T. DAYLIGHT 
STEAMERS, daily, except Sundays, 
June 25 to Sept. 3. Fare, $2.50 One 
Way. 

DETROIT AND BUFFALO 

Ivernight service, daily. Fare, $5.00 
-Jne Way. Concerts by Finzel’s 
wzehestra, dancing, radio programs. 
Jisit Niagara Falls and witness the 
vonderful illumination. 

Autos carried on all steamers; wireless 
aeals and berth extra; no surcharge 
nlimited stopovers: - Fast Freight Ser- 
‘ice on all Divisions. 

‘or information ‘or reservations, ad- 
jress E. H. .McCracken, G. P. A. 

Detroit, Mich. 
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A Resounding Success 


When the trade first learned that 


Marmon was to build a $1000 straight-eight, 


everybody said: ‘‘That’s a sure-fire hit—it’s bound 


to sellin a big way.’ 


Sixty days have passed since 


the car was introduced. What was once confident 


prediction has now been changed to positive and 


unmistakable realization. Here’s what has happened: 


& 





, m | 4 


The Public—Never before has any car en- 
joyed a more enthusiastic reception . . . News 
of the world’s first straight-eight under $1000 
drew the crowds. The car itself turned curi- 
osity into interest. The public started buying, 
simply because the Roosevelt demonstrated 
that it was the most automobile per dollar in- 
vestment of any car in the world . . . It takes 
a keen piece of merchandise to capture a pub- 
lic these days; and the Roosevelt had all the 
necessary appeal to do a thereugh job of that. 
The Factory— Meanwhile big operations 
were under way in the Marmon factories at 
Indianapolis . . . An alert manufacturing or- 
ganization has now conclusively demonstrated 
that it can keep pace with public demand and 
supply an adequate number of cars to ‘the 
dealer body . . . The Roosevelt was no mere 
“low-price bait” proposition . . . The fac- 
tory was properly prepared and is following 
through—each month bringing its volume up 
to unprecedented Mlarmon numbers. 

Owner Experience—Any new Car is care- 
fully watched after it passes into owners’ 
hands . . . The reports on the Roosevelt in 
all conditions of service, in cities, in the des- 
erfs and mountains, give concrete evidence of 


the car’s sturdiness and performance. Owners 
are finding the same thing Marmon engineers 
already knew. It certainly will take a tremen- 
dous beating and stand up . . . Owner ex- 
perience, the most powerful of all sales weap- 
ons, is most decidedly and unanimously on the 
side of the Roosevelt. a 
The Dealer Organization—All of these 
things have reflected themselves in perhaps’ 
the most sensational increase in dealer organi- 
zation on record Just watch the an-- 
nouncement of Marmon-Roosevelt dealer ap- 
pointments in the trade papers from week to 
week. You can get a further idea how this 
account is growing. 

What To Expect— Words are still words. 
. . . Results continue to be results .-. . From 
the basis of what has already been accom- 
plished you can expect the Marmon-Roose- 
velt combination to grow month after month 
in dealer interest and recognition ... You 
can further expect that there will be a repre- 
sentative dealer with this contract in practi- 
cally every worth-while town . . . If you have 
the facilities and are interested, today is the 
day to get in touch with Marmon—either di- 
rect with the factory or the nearest distributor. 


Cc 


oosevelt 


THE WORLD’S FIRST STRAIGHT-EIGHT UNDER $1000 
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MARMON MOTOR CAR COMPANY 
INDIANAPOLIS, INDIANA 


Gentlemen: 


* 

x 

t We are watching with interest the Mar- 
t mon- Roosevelt success. May we have the 
i franchise information concerning our ter- 
A 

A 


ritory? 


NAME 





FIRM NAME 





CITY STATE 





? 
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American-Made Passenger 
Cars Increase Sales Abroad 


(Continued from Page 1) 


ests helped make the quarter one of |in automotive sales, following a dull 
the best in the history of the| period that extended over February 
market. and early March. It is apparent 
Stocks of low and medium price/that the demand is for low-priced 
passenger cars were insufficient to-| units, with no outstanding prefer- 
wards the middle of March, and atjence for any particular make or 
that time a few dealers in high- | model of passenger car. 
price cars were out of stocks in sev-| Dealers in American cars were 
eral models. jvery much concerned over the de- 
Brazil crease in sales to taxi drivers, as 
: |over 90 per cent. of all hired cars 
Automotive dealers usually con-|are of American origin. 
sider the first quarter as the best 
sales period of the year, and though 
January sales were fair, February, 
and March sales were distinctly 
disappointing with one or two ex- 
ceptions. 
he market for replacement parts 
and accessories has held up fairly 
well, whereas the sale of service ap- 
liances has been small. The open- 
g of the American type of service 
station by various oil companies 
continues, though the equipping of 
these stations does not affect the 
local market, as the equipment is 
purchased in the United States. 
Peru 
Steady exchange rates, improved 
models in passenger cars, better|market for locally produced bat- 
functioning of the governmental in- | teries is limited to Dade and neigh- | 
stallment sales registry system and | boring counties.” 
the opening up of new roads con-/ “Production for the Union Bat-| 
tinue to make for record sales of |tery. Company,” Mr. Bailey said, | 
motor vehicles. The present high|“has grown from 2,600 batteries in 
rate of sales is therefore considered | 1927 to 6,000 last year. This year’s | 
as a fundamental increase in the j output will amount to approximately | 
potential market. : 8,000 batteries, which will be dis- | 
It is increasingly evident in Lima | tributed through 142 dealers.” | 
that car owners are trading in their | “Present equipment and personnel | 
al 


UNION BATTERY HEAD 
TALKS ON FREIGHT RATES 


Miami, Fla. June 4 —Randolph 
Bailey, president of the Union Bat- 
tery Manufacturing Company 
Miami, was the principal speaker at 
a recent meeting of the Greater 
Miami Industrial Association. Mr. 
Bailey sketched the growth of his 


years ago. 
“Because of prohibitive 
rates,” Mr. Bailey declared, 


freight 


cars more often than formerly. Old|could produce 23,000 batteries 
taxicabs are rapidly disappearing | year,” Mr. Bailey added. 
from the streets, and during 1928 ——— 





it is estimated that at least 600 new 
taxicabs were put into use. 

These cars for the most part were 
lower priced American touring cars. 
Closed or specially built taxicabs 


| equipped, and 
r|*8 not the firs 
or | 


: : , : |Spayd Tire Stores, Inc., of Fremont, 
company since its inception four | 


“the | 


Cleveland Car Makers 
Keep Up Output Rate 


(Continued from Page 1) 
duction will be on the heavier au- 
tomobiles. 

Edward S. Jordan of the Jordan 
Motor Car Company sees a strong 
possibility that the prices of many 
motor cars will be increased with- 
in the next ninety days. 

“While production during the 
first four months exceeded any- 
thing in the history of the indus- 
try, many of the manufacturers are 
operating on margins which are too 
meager, considering that the nor- 
mal peak will likely be reached in 
| June and production volume will 
|show the regular seasonal decline 
after July,” Jordan said. 

“This statement does not neces- 
sarily apply to Jordan, as Jordan 
lis operating on a limited produc- 
tion in a class field in which the 


Washington Motor Code 
Effective This Month 


(Continued from Page 1) 


he will be issued a duplicate of his 
original number. The charge will 
be $1 for one plate and $2 for a 
pair of plates. 


ARAB BATTERY CO. BUYS 
OUT KELLY BATTERY CO. 


Richmond, Va., June 4 (U. T. P. 
S.).—Announcement has been made 
|of the purchase of the business in 
Richmond of the former Kelley Bat- 
tery Company by the Arab Battery 
Company. In addition to the bat- 
tery business, the new _ organiza- 
tion, which is a branch of the Rich- 
mond Battery Company, will spe- 
cialize in the service end of all au- 

or the actual use of the dealers | tomotive electrical equipment. 

owning the vehicle transporting | Three trucks will give service. 

the load. | The older organization will manu- 

A special clause governing extra facture all batteries sold by either 
engines provides that any person, | Plant, and generator, Bendix and 
firm or corporation having more |Starter exchange arrangements will 
than one engine for use in any mo- | be handled by both stores. 
tor vehicle shall, at the time of mak-| The officers elected are E. C. 
ing and as a part of his application | Graves, president, an electrical en- 
for license, indorse upon the ap- | gineer of long experience in the au- 
plication a description of the extra as field; R. E. Jackson, secre- 
engine or engines, giving the en-|tary, who is a battery man and 
gine number and such other in-| electrician of fourteen years’ expe- 
formation as the license director | rience, and B. H. Ferguson, treas- 
may reuire. Such application shall|urer. Mr. Ferguson was formerly 
be accompanied by a fee of $1 in| manager of the Kelly Battey Com- 
addition to other fees. pany in Richmond. 

Heretofore when a motorist lost : -_ 
one or more of his license plates,| Atlanta, Ga., June 4.—D. C. Black, 
upon making application and pay- Buick dealer, has announced the ap- 
ing the regular fee he was issued| pointment of Ralph Cannon as 
the next consecutive number. Un-| service manager. Mr. Cannon has 
der the new law he will make ap-| been engaged in the automobile 
plication in the same manner, but business for the past nineteen years. 





tor for cancelation. In no case 
are exempt plates allowed to remain 
on the vehicle of a private indi- 
vidual. 

Motor vehicles are permitted to 
be registered on and after July 1 
at half the annual fee. Heretofore 
this provision has not gone into 
effect until August 1. ; 

An increase of one cent in the 
present gasoline tax of two cents a 
gallon also become effective on July 
1, making the state tax three cents 
a gallon. 

After July 1, dealers will be per- 
mitted to use their dealer plates 
for demonstrating loaded trucks 
for a period of not to ex- 
ceed seventy-two hours, unless the 

roduce, freight or commodity is 








is for fine cars, fully 
rice in this market 


consideration.” 


demand 





START CHAIN SYSTEM 
Fremont, O., June 4 (U. T. P. 8.). 
—Papers have been filed with the 
secretary of state chartering the 


with a capital of $25,000, to deal in 
tires, tubes, batteries and operate 
a service station. The company 
will be joined to companies recently 
chartered in Middletown, Warren 
and Greenville, O., in a sort of a 
chain operation. Incorporators of 
the company are L. E. _ V. M. 
Greer and R. M. Kimmel. 
Scottsville, Ky., June 4—J. D. 
Thompson of this city, district man- 
ager of the Chevrolet Motor Com- 
pany with headquarters at Nash- 
ville, Tenn., has been transferred to 
Cincinnati, O., as regional sales 
manager for that company. 
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are not used. 
Italy 


Several Italian producers of au- 
tomobiles are now incorporating for- 
ideas in the design of their) 

ls. The new Fiat — 

1 and 525 meet some competition 
a the new Ansaldo and Itala 
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Netherlands ; 
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Sales consummated at the AM-| Buick 121 

sterdam Automobile Show were! pir 199 
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|Chevrolet AA...| AC 


that the future of automobile ex- 
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TODAY’S NEW PASSENGER CAR REGISTRATIONS FOR APRIL, 1929 


These Returns are carried in Automotive Daily News from day to day as received up to 
hour of publication. Recapitulation of these daily reports is published every Saturday 
Figures in this table are from R. L, Polk & Co. of Detroit, with the exce ption of Illinois, which are supplied by the Robinson Advertising Service, 


Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring 
county, city or tewn lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. 











Willys-Overland Sarvey 
Shows Slump in Wheat 
Not Injuring Business 


(Continued from Page 1) 


of wheat ought to be good this year, 
Business prospect good for six 
months, at least.” 

In Kansas and Missouri, the out- 
look is much better than ——_ 
|to uninformed observers, leaders in 
|these states declare. The statisti- 
2\cal head of a large chain of impor- 
77 | tant farm papers with headquarters 
“\in Kansas City wired the Willys- 





ftates 






































Cadillac 
Chevrolet 
lrrankiin 
Gardner 
Hupmobile 
La Salle 





Arizona il 
California | 126; 


1; 32) 5| 364, 7| (21 50) 
~ 10; 976; 155) 3783; 694] +603, 858) 
38| 2910) 


Indiana | 115, — 
Kansas | 12; | 
Mass’setts| 101; 4, 
Michigan | 62 2) 
Ohio | 205; #9 
Vermont | 1 

Wyoming | 3) 


7| 351) 
~ 127) 
879) 
988} 
1057 
121) 
| 43] 


—; 
130 
«86 
142} 
11) 


(244) = 260; = 418) 
66, 82) 186 
466] 253; 695) 
520] 550, 826 
576] 591| 935 
66, 22; = 51 
16, 9 55 


1882 

~ 3180 
6059) 
6473 
310) 
"222 


15 | Overland Company that:— 


“Farm implement men are run- 
ning 25 per cent. ahead of last 
| year and are predicting that 

$125,000,000 worth of farm ma- 


.| chinery will be sold through here 
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KEY TO ABBREVIATIONS USED IN THIS TABLE 


GENERAL 

*In addition to its regular line Oldsmo- 
bile also offers a de luxe line. De luxe 
equipment includes: Six wire wheels (with 
six tires and tubes), two wheels carried 
in front fender wells and securely locked 
in position, chromirm-plated headlamps, 
four spring boots, rolding trupk rack at 
rear and sheet metal (fenders. etc.) ducoed 


in color on those models on which ducoed N. 


1 is more harmonious than fs 


tz 
epee It is also a 


black enameled sheet metal 
special line for 1929. 
SPEEDOMETER 

C—AC Spark Plug Co., Flint. Mich. 

NE—North East Electric Co., Rochester. 

Ste—Stewart-Warner Speedcmeter Corp.. 
Chicago. 

Wal—Waltham 
Mass. 


Watch Co., Waltham, 


CLOCK 

re—Porg Clock Co. : ° ; 
iae-Jeager Watch Co., New York city. 
NH—New Haven. See Phi. 
Phi—Phinney-Walker Co., New York city. 
Ster—Sterling Electric Clock Corp., New 

York city. 
Wai—Walthanr 

Mass. 


Watch Co., Waltham, 


FUEL GAUGE 
Bos—Boston Auto Gauge Co., 

Mass, 

Gro—Grolan Co., Dayton, O. 
KS—King-Seeley Corp., Ann Arbor, 
Nag—Safe-T-Stat Co., Brooklyn, 2 

and Toledo, O. 
Moto-M—Moto Meter ©Co., 

N. Y., and La Crosse, Wis. 
Roc—Rochester Mfg. Co., Rochester, N. Y. 
Ster—Sterling Electric Clock Corp., New 

York city. 

US—U. S. Gauge Ca, New York city. 


Pittsfield, 
Mich, 
. ¥.. 


» L. I. City, 


LOCK 
BS—Briegs-Stratton Co., 
Blos—Blossom, Delco Remy Corp., 

son, Ind. 
Ele—Mitchell Specialty Co., Holmesbure. 
D-R—Delco-Remy Corp., Anderson, Ind. 
Her—Hershey Mfg. Co., Chicago. 
Joh—Johnson Au omobile Lock Co., St. 
Louis, Mo. 

E.—North East Electric, 
N. Y. 
Sha—Shaler Lock Co., Milwankee, Wis. 


SPARK PLUG 
AG=-AC Spark Plug Co., Flint, Mich. 
Cha—Champion Spark Plug Co., Toledo, O. 
BATTERY 
Storage Battery Co., 


Milwaukee. 
Ander- 


Rochester, 


Ex—Electric 
delphia 
Nat—National Lead Battery Co., 

Minn. 
Pre—Prest-O-Lite Co., Indianapolis, Ind. 
USL—U. S. L. Battery Corp., Niagara 
Falls, N. Y. 
Wil—Willard Storage Battery Co., Cleve- 
land, O. 
D-R—Delco-Remy. 
*Also using USL and D-R. 
HEAT INDICATOR 
AC—AC Spark Plug Co., Flint, Mich. 
Mot-M—Moto Meter Co., Inc., Long Island 
City, N. Y., and La Crosse, Wis. 
Safe-T—-Safe-T-Stat Co., Brooklyn, Y. 
CIGAR LIGHTER 
Cuno—Cuno Engineering Corp., Meriden, 


Phila- 


St. Paul, 


N. 


Conn. 
GR—Grand Rapids Metalcraft Corp., Grand 
Rapids, Mich. 
Met—Metal Specialties Mfg. Co. 
N.E.—Northeast ‘‘Hot-Heads.’’ 
tOn some models. 
*Clogwed models only, 


SMOKING AND VANITY SETS 
AWS—Art Metal Works, Newark, N. 
Fis—Fisher Body Corp., Detroit. 
GR—Grand Rapids Metalcraft Corp., Grand 

Rapids, Mich. 
Lin—Linden. 
V S—Van Sicklen Corp., Elgin, Ml. 
Tern—Ternstedt Mfg. Co., Detroit, 
McF—McFarlan. 

BODY FINISH 

Arco—John L. Armitage & Co., Newark, 

N. J 


Mich. 


Clev—Cleveland Varnish Co. 

Ditz—Ditzler Color Co., Detroit, Mich. 

Duc—-E. I. du Pont de Nemours & Co., 
Philadelphia. 

Egypt—Egyptian Lacquer Co. 

Gli—Glidden Co., Cleveland, O. 

Mou—Mountain Varnish & Color Works, 
Toledo, O. 

Mur—Murphy Varnish Co., Newark, N. J. 

Val—Valentine & Co., New York city. 

VEP—V. E. P. Co., St. Louis, Mo. 

*Also using Val. 

*Various models. 
STOP AND PARKING LIGHTS 
Vie—Cincinnati-Victor Co., Cincinnati, O. 
Aga—Federal Pressed Steel Co., Chicago. 
Cor—Corcoran Co., Cincinnati, O. 
D-R—Delco-Remy Corp., Anderson, 
Gui—Guide Motor Lamp Mfg. Co., 
land, O. 

Hal—Hall Lamp Co., Cincinnati, O, 

Ind—Indiana Lanrp Corp., Connersville, 
Ind. 

Sto—Stover Signal Engineering Co., Ra- 
cine, Wis. 

JB—John Brown Lamp Co. 

*Also using Cor. tAtso using Ind, 

WINDSHIELD WINGS 

tNot standard equipment. 

Kok—Fulton Co., Milwaukee, Wis. 

Per—Perfection Heater & Mfg. Co., Cleve- 
and, O. 


Ind. 
Cleve- 


i . oO. 
DR—Delco-Remy. 


HEATER 


Gla—Gladiator Mfg. Co., 
Kel—Kelch; 


Auburn, Ind. 
made by Grand Rapids Metal- 
craft Corp., Grand Rapids, Mich. 
Per—Eaton Axle & Spring Co., Cleveland. 
*Special equipnrent, 
BUMPERS 
Rad—Badger Mfg. Corp., Milwaukee. 
Bale—Cincinnati Ball Crank Co., Cincin- 
nati, O. 
Rif—Biflex Corp., Waukegan, Wis. 
Buck—See Cen. 
Cen—Central Brass & Fixture Co., Spring- 
field,O. Also makers of Buckeye bumpers. 
CG—CG Spring & Bumper Co., Detroit. 
Eat—Eaton Axle & Spring Co., Cleveland. 
NM-——New Method. 
Ste—Stewart-Warner 
Chicago, 
US—United States Chain Co. 
USE—U. S. E. Corp., Long Island City. 
tExtra equipment. 
*Also using Eat. 


Speedometer Corp., 


WIRE WHEELS 


tNot standard equipment. 
Rudd—Budd Wheel Co. 
Moto W-—Motor Wheel Corporation. 
Day—Dayton Wire Wheel Co., Dayton, O. 
K-H—Kelsey-Hayes. 
Buffalo—Wire Wheel Corporation of Amer- 
ica, Buffalo, N. Y¥. 


SHOCK ABSORBER 


Con—Continental Motors. 

Gab—Gabriel Snubber Mfg. Co., Cleveland. 

Hou—Houde Engineering Corp., Buffalo, 
¥ 


mm ©. 

Lov—Delco-Remy Corp., Anderson, Ind, 
Mon—Monroe 

Wat—John Warren Watson Co., 
delphia. 


Phila- 


1287 | 


33080 | 
37340 | 
1817 


Lov} 


| ON WAY TO YAKIMA 


this year. That's a new record. 
| Large wheat combine company 

here is breaking all records. Larg- 

est paint manufacturing company 
looks for first time in history run- 
ning on overtime basis every day, 
with earnings 50 per cent. over 
| last year. Kansas farmers have 
erected 16,000,000 bushels of wheat 
| storage capacity on farms since 
last year’s crop, placing them in 
best market position in histor -. 

“Bumper crop is assured, but 
huge surplus can be handled by in- 
creased wealth of both farmers and 
Southwest as a whole. Retail trade is 
insured by bad weather this spring. 
Big crops in Ozarks—fruit and 
| vegetable country. The oil indus- 
jtry is improving rapidly and will 
be big factor in prosperity.” 

An important observer in Iowa 
declares that “Iowa is not affected 
by the wheat situation, as less than 

per cent. of total farm income 
comes from this source, while 86 
per cent. is derived from the live- 
stock industry.” 

Capper’s Farmer in Topeka, Kan., 
believes that the “wheat market has 
already discounted beyond present 
factors and expect smaller crop and 
— prices than indicated first of 

ay.” 

A banker in Sioux or. Ia., wired 
Willys-Overland that e “general 
situation is very favorable.” 

The president of one of the larg- 
est banking enterprises in Chi 
which has e ve dealings 
a ae as ts in the wheat 

gra: wired: “Low prices 
on wheat will undo ly affect 
purchasing power of certain sec- 
tions, but on the other hand prices 
of li are ~¢ and other 
farm products are not seriously low, 
Otherwise, business conditions gen- 
erally are excellent, with good prose 
pects, unless disturbed by security 
| market conditions.” 


GOODRICH SILVER FLEET 





| Seattle, June 4—Entering Seattle, 


the Goodrich Silver Fleet was ree 
ceived by Mayor Edwards, who pre= 
sented the keys of the city. Lunch- 
eon was tendered the personnel by 
Chamber of Commerce and the 


‘| fleet later appeared on the stage of 


Seattle’s largest theater. 

After a restful week-end the Sil- 
ver fleet yesterday pointed its 
course eastward on the same tires 
that have carried it over 14,000 
miles and which have been sube 


| jected to more punishment in four 


months than the average tire ree 
ceives in its entire life. Yakima is 


| the next stop. 


| 


| The order has gone 
| Department of Highways and the 


CANADA STARTS BRAKE 
AND LIGHT CAMPAIGN 
Montreal, June 4—Every truck 
and car owner in Ontario is to be 
required to have his machine 
equipped with efficient brakes and 
to have his lights properly adjusted, 
orth from the 


provincial police have been in- 
structed to enforce it. 
KENTUCKY COURT RULES 
ON BUS LINE PERMITS 
Frankfort, Ky., June 4.—The 
Court of Appeals of Kentucky has 
decided that to operate a bus line 





| 
| 
| 


legally, the operator must nave a 
permit from the Department of 
Motor Transportation of the State 
of Kentucky. 


VIRGINIA NOW HAS 
224 TRUCK AND BUS LINES 
Richmond, Va., June 4 (U. T. P, 
S.).—Bus lines have become very 
general all over Virginia, according 
to records of the state corporation 
commission, listing 151 passenger 
and seventy-three freight lines op- 
erating in the state. 


PLANS NEW FACTORY 

Weehawken, N. J., June 4—The 
Lubrication Purification Sales Com- 
pany of New York has applied for 
a building permit to erect a plant 
in this town for the manufacture 
of lubricating oil for automobiles, 
The township committee has taken 
the matter under advisement. 
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How Salesmen of Ballou & Wright Co-operate With Credit Department 


Men Who Travel Out 
Of Portland and Seattle 
Offices Have Dual Role 


HE men who travel out of the | 

Pertiand and Seattle offices | 
of Ballou & Wright, automotive | 
jobbers on the Pacific coast, not 
only constitute the firm’s sales 
force, but represent the credit de- 
partment as well. 

This concern judges a salesmans | 
efficiency. not only by his ability ' 
to handle and sell the firm’s lines, 
but also by his ability to check new 
customers, keep a close watch on 
the conditions of accounts, and ac- 
tively co-operate with the credit de- 
partment in the collection of de- 
linquent accounts 

Each man is trained at this job 
just as he is trained on the selling 
points of the lines he carries, and 
he at all times subject to the 
orders of Ernest S. Olson, who is 
the credit manager Considerable 
of his time is spent gathering credit 
information from business asso- 
ciates, credit bureaus, banks and 
other sources of such information 

The salesman in this case is a 
part of a carefully planned sys- 
tem of credit control direct from 
his home office. He is the first 
te hear about an account that is 
slipping, and he is the first on 
the job to nrotect his company’s 
interests. Or, in other words, 
when he is on the road, he is the 
firm’s territorial credit man, as 
well as salesman. 

When he comes in off the road 
he must spend a good deal of his 
time with the credit manager and 
thus get posted on any points the 
office might have picked up about 
the salesman’s customers while he 
was out, and get set for his next 
trip. 
From the day the salesman enters 
the employ of the firm, in no mat- 
ter what capacity he is taken on, 
he begins to learn the necessity of 
this co-operation with the credit 
department, a policy which has 
been in force 30 years. 

This policy and method of check- 
ing credits might not work out half 
so well if it were but half as well 
enforced. but it is enforced with the 
entire will of the executive division 
and the salesman who fails in his 
duty to the credit department thus 
brings down about his luckless ears 
the wrath of upper strata. 

As a result of this system, sales- 
men do not overload their cus- 
temers so that when lesses do ec- 
eur, they are much smaller than 
they might be under a less effi- 
cient plan. 

Another advantage is that the 
salesmen encourage C. O. D. orders 
to a much greater extent than they 
would if the collection difficulties 
and responsibilities rested on the 
shoulders of somebody else. 

Then again. when it is necessary 
to force collections, the salesman is 
thoroughly familiar with the ground 
and can usually do a job without 
the loss of the delinquent customer's 
good-will; or at least. he has a 
greater opportunity to do so than 
would any other collector. 

No steps ere taken in the case 
of a delinquent customer until the 
salesman covering the account has 
made his report, a report which is 
- required immediately on notifica- 
tion from the credit department 
that trouble is brewing in that par- 
ticular direction. Quite often the 
salesman suggests the methods 
which are likely to prove most ef- 
fective in cleaning up the overdue 
balance. 

To have the system work Satis- 
factorily it is necessary for the 
credit department to keep in touch 
with the salesman just as closely 
as the salesman keeps in touch with 
the credit department. It is im- 
portant also, that the credit man- 
ager have some means of knowing 
that the salesman is following the 
delinquent account instead of de- 
yoting all his time to those cus- 
tomers who are likely to prove more 
profitable to him. 

Each salesman receives a_ sales 
report from the credit department 
each month showing the amount 
sold to each customer and that cus- 
temer’s manner of paying bills. lt 
is the salesman’s duty to report on 
these accounts. 

Each new account must be ac- 
companied by a credit report which 
is filled out and checked by the 
galesman before sending in the ac- 
count. With this report comes the 


IS 











THESE THREE FORMS, used by the salesmen, 
requires on new accounts and on delinquents 


representative's recommendations 
concerning the credit to be allowed. 

If he fails to de this he is se- 
verely checked, not only by the 
credit manager, but by the sales 
manager and perhaps several 
ether officers as well. for it is 
this executive co-operation that 
makes the system work effectively. 
The plan helps the salesman as 

well as the company. tor because of 
well as the company tor because of 
it he gets to know his customer bet- 
ter and shares his confidence. Thus 
he is better equipped to sell the ac- 
count and he knows when io stop 
selling. 

The customer is also benefited. 
because the credit department is 
willing to take the salesman’s rec- 
ommendation for credit in most 
cases and ship orders out faster than 
if it was necessary to look up credit 
references first. 

When the salesman is notified 
that an account of his has become 
delinquent, he is expected to keep a 
close eye on the business and to 
make frequent calls. Each one of 
these calls must be recorded on a 
form which is sent in to the credit 
deparement: thus the manager 
knows if the account is receiving at- 
tention and when. 

In order to keep the credit 
manager in touch with the sales- 
man, the salesman must hand in 
at the erd of the week, his route 
sheet for the ensuing week, listing 
hotels where he may be reached 
in the various town he plans 
to visit. Then if for any reason 
he is wanted the information con- 
cerning his location is available 
at the head office. 

Under this plan credit losses are 
reduced to a minimum and many 
accounts that would prove obstacles 
to an ordinary collector are easily 
handled by the salesman, who are 
controlled directly from the credit 
department. 


BERGAN SUPPLY, UTICA, 
EXPANDING BUSINESS 


Utica, N. Y., June 4.—The Bergan 
Supply Company is expanding its 
business by taking over newly pur- 
chased factory on Hotel Street. 
Thomas B. Bergan, head of the 
firm, stated that the new structure 
would give the firm more space 
for handling its rapidly growing au- 
tomobile accessories and parts busi- 
ness. Acquisition of the property 
gives the company 40,000 square 


feet of space for its wholesale job- | 


bing business. 





serve te collect the information the credit department 
who must be watched and chased fer payment. 
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OW long does it take you to 
follow up a prospective cus- 
tomer’s request for service? What 


H 


happens in your organization 
when a letter requiring informa- 
tion about a certain line is re- 
ceived? When such a letter is re- 
ceived who answers it, how 
promptly and how, specifically or 
generally? Do you send a cata- 
logue of machine tools te the man 
who wants te know about a 
“Weavman” bearing reamer, or do 
you make sure he gets specific 
“Weavman” infermation, backed 
by a visit from one of your sales- 
men? 

Sounds like a questionnaire, 
doesn't it? It is—a questionnaire, 
for you to mull over in your mind 
and consider carefully, for many, 
many jobbers lose many, many 
sales because inquiries are slow in 
being followed up. 

There is the case of a man who 
wanted a certain piece of small 
equipment tor his new building. He 
was in a big rush, for this equip- 
ment needed installafion labor 
which had to be allowed for before 
the building could be completed. 
Every minute meant money to him 

His jobber had the next larger 
size, but not the one necessary for 
this job. He wasn’t even sure of 
the price, iet alone the installation 
requirements. 

So a wire was dispatched toe the 
manufacturer. A return wire was 
received the following afterneon, 
stating the information was being 
rushed by air mail. Three days 
later the desired information 
reached the jobber, and that after- 
neon the jobber telephoned his 
client, whe was out. The agitated 
client finally received the infor- 
mation the next morning! 

FIVE DAYS were required to get 
that information. 

The charge of almost criminal in- 
efficiency must be split evenly be- 
tween the manufacturer and the 
jobber in this case, but not in all 
cases, 

Surveys on this particular subject 
have shown that the average whole- 
sale organization takes seven days 
to answer a letter requesting infor- 
mation or a catalogue. 

Of course, every automotive job- 
ber in the country doesn’t spend a 
| week deciding whether the infor- | 
{mation should be sent or not sent. | 


Some of them snap out an answer 
within two days, and there is a rec- 
ord of one who, without expressed 


excuse, took seventeen days. Quite 
a few don’t bother about such in- 
quiriés at all. They are quite wil- 
ling to let the other fellow have the 
business. 

And when the 
swered, what? 

In some cases a dull letter, ob- 
viously printed by the hundreds and 
signed with a rubber stamp. In 
other cases a catalogue with plenty 
of information about—some other 
product. Or perhaps the right cata- 
logue but not enough information in 
it to be even intelligent. 

When it is necessary to get 
something new, the buyer wants 
it at once. The first man on the 
job gets the order, and a good 
order because there is a genuine 
need for this particular article. 

Salesmen are always hunting 

prospects who are really interested, 
when they are found there is much 
shouting and smiling and shaking 
of hands. 

Many jobbers spend a large per- 
centage of their gross income for 
advertising and the distribution of 
direct mail matter. 

Yet, when a real, live, red-hot 
lead comes in with the morning 
mail, supplied by the interested 
prospect in person, 90 per cent. of 
jobbers deliberately let the matter 
hang by the heels until other things 
are attended to. 

They are the very same jobbers 
who holler the loudest that “Adver- 
tising doesn’t pay” and they are 
most likely the ones who make the 
loudest cry about SERVICE! 

This matter of followed-up in- 

quiries is one of the most important. 
_ Perhaps it isn’t always possible 
for a salesman to make a special 
trip to see the prospect, but at any 
rate he can use either the mails or 
the phone and the office can at 
least acknowledge receipt of the 
request. 
_ The lack of such systems is help- 
ing the out-of-town jobber to hop 
into other territories and take busi- 
ness which should rightly stay at 
home. 

“Don’t push” is pretty fair advice 
at times, but when a buyer is im- 
patiently waiting a reply to his 
letter, it’s just about the worst ad- 
vice ever printed. 


inquiries are an- 


Joseph Burge Retires 
| After 49 Years’ Activity 
In the Jobber Business 


LOUISVILLE, Ky., June 4.—Jo- 
seph Burge, president of the 
Peaslee Gaulbert Company, job- 
ber of automotive equipment, sup- 
plies, shop equipment, tires, etc., 
retired May 31, from the presi- 
dency of the company, after 49 
years of active service with the 
company with which he started 
as a stock boy, he having spent 
his entire business life with the 
| ome organization, and having ful- 
filled every official post. 

A few months ago S. E. Duncan 
became chairman of the board and 
Mr. Burge became president. Mr. 
Duncan will resume the presidency 
again. Mr. Burge plans to give his 
attention to travel and personal af- 
fairs in the future. His resignation 
was regretted, but was not a sur- 
prise, as his health has not enabled 
him to give the business the “close 
attention he formerly gave it. 

In his nearly 50 years of connec- 
tion with the company, his life am- 
bition of becoming the president 
was realized. At the time he became 
| president the post of chairman of 
ithe board of directors was created, 
and is again being abolished. 


ROCKFORD UNION FOUNDRY 
| AND SUNDSTRAND TOOL 
/MERGED; OFFICERS NAMED 


| Rockford, Ul., June 4.—The Rock- 
'ford Union Foundry Company and 
Sundstrand Machine Tool Company 
have been merged as the Sundstrand 
Machine Tool Company, both plants 
continuing to operate as formerly, 
| with Hugo L. Olson as president and 
general manager. 

Charles Ryst:om. former president 
of the Stmdstrand Company. be- 
comes chairman of the board. Levin 
Faust and G. D. Sundstrand are 
vice-presidents, George A. Lindblade 
secretary-treasurer and G. H. Ek- 
strom assistant secretary-treasurer. 

An offering of 66.250 of the 86,250 
shares of the company has been 
made through the Chicago Stock 
Exchange, but officers explain it 
dees not represent new financine 
being distribution of stock acquired 
privately in sett;>ment of an estate. 


BAISDEN RETURNS FROM 
YAKIMA VALLEY TRIP 


Seattle, Wash., June 4.—John S. 
Baisden is back from the Yakima 
Valley, where he went on business 
for his firm, the Burd Ring Sales 
Company. He also visited Spokane, 
Wenatchee. Walla Walla and Lew- 
iston, Ida., in all of which localities 
he found conditions rapidly improv- 
ing. “The fruit crop is big and 
prices are high, due to shortage 
elsewhere,” said Mr. Baisden. 
“Wheat. price is off and that will 
hurt automotive business in sec- 
tions that depend solely on this 
crop. A new cannery is going in 
at Yakima, and the country is 
progressing,” 


W. B. STEELE NAMED 
HOUDAILLE DISTRIBUTOR 


Jersey City, N..J., June 4.—Walter 
B. Steele Company. Inc., of 220 Hep- 
kins Ave., has been appointed Jer- 
sey. City sales and service station 
for. Houdaille shock absorbers. Wal- 
ter Steele, president of the concern. 
was for seven years connected with 
an automobile dealer in this city 
and recently started his own busi- 
ness. His shop has been equipped 
with modern machinery for test- 
ing and repairing automobiles and 
trucks. “ 


CUTRONA AUTO PAINTING Co. 
FORMED IN UNION CITY, N. J. 
Unien City, N. J.. June 4.—The 
Cutrona Auto Painting Company 
Inc., has been formed here at 147 


| Summit Ave. to conduct a genera! 


automobile painting business, The 
corporation's authorized capital 
stock is $25,000. The directors are 
| Gaetano Cutrona of Union City, 
| president; William Kaye of Little 
| Ferry and Arthur Platz of North 
Bergen. ' i be , 

' 4 


e757 »- 
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Aviation Daily News 


FIFTH AIR CONGRESS  HAAAOES Sai ee Snack - Lakeland Aviation, Inc., - ‘company expects to have its inctory 
AT THE HAGUE TO BE ' onsolidated Ticket | Plane to Make Planes star stteesttmnibian  laned 


Detroit, June 4—Edward F. O f f Pi ce for Air In a year, according to Mathews. 


STAGED SEPT. 1-6, 1930 semee. Present Tek Aira Lines in Chicago| And Operate an Airport crossaN CHIEF PILOT 


Corporation, De- 
ASHINGTON. June 4.— The , troit, announces ‘eben mE, . , — FOR OHIO LOCKHEED 
- ’ vs : the appointment Chicago, June 4.—Passenger Cleveland, June 4.—Application 
Fifth International Air Con- q of Arthur H airlines flying a daily total of for a charter for the Lakeland Akron, O., J 4.—Af 
gress will be held at The Hague ‘ Vult sane ai|| 150,000 miles and including 85 per Aviation, Inc., to make and oper- trating the’ alte ppm 
from September 1 to 6, 1930, Com- —. ee as general’! cent. of all the air lines in Amer- || ate aircraft, to acauire. airnor yating the Antarctic as a pilot 
mercial Attache Jesse F. Van ; ee mene. ica, have signed contracts and ia in ates eG airports | with the Wilkes-Hearst Antarctic 
Wickel, The Hague Netherlands The: Schiee- leases to operate the largest con- = > oo ane prep- expedition, which has just re- 
today advised the Department of Brock Corpora-|| aolidated air passenger ficket ot- erty by air, has been filed with turned from the South Pole, 
Commerce. The Fourth Congress a tion: recently con- fice and passen zer depot - Se See sce Cremeans, exploring aviater, 
was held at Rome in 1927 _ , tracted: with the America _ g er in E. Mathews, lawyer and former has come to Akron to act as 
The - royal government i of the Lockheed Aircraft Six new air lines will be aus- state senator. oe me pilot for the Ohio Lockheed 
Maliestanis baa eaked the. tovel - Company to act'! mented in the depot following Incorporators named are Ma- | “SCs i mega lly this city. 
Aero Club of the Netherlands to ek as sole sales rep || their admission as members of thews, M. D. Anderson and E. § san to Akron w “ used’ Mey 54 be 
deal with the detailed organization, A. H. Vultee 7 ane ont the Chicago Air Traffic Asso- || Hall. Men interested in the concern | Ra vpurn Hemphill, pres le it r he 
and the directorate of the club has| handle the dist as aes - Will’! ciation. The air line officials || include New York and Cleveland 6), Lothtnend Sates Corr may by 
formed a genera] committee. le nes thre h a ie rf op eee concentrated in the Palmer | C@Pitalists, according to Mathews. oq tne fanied pilot a rived thea 
The first five officials of the and all jorele out the United States '| House will include Northwest || It is their plan to build here an that same day : ae ee 
committee, who form the executive ™ reign countries Airways, Interstate Airlines, Inc.: amphibian plane of their own de- The ship he will pilot, reeently 
committee of the Fifth Congress 7 : Embry-Riddle, Boeing Air Trans- | ©18 Motors will be purchased. purchased by the local company, is 
are responsible for the detailed or- Fort Worth, Tex., June 4.—Frank port. Inc.: Stout Air Service, The company has placed itself in an office-type plane including a 
ganization and will be assisted by|2- Kent. formerly manager of the | Curtiss Flying Service. Grey || @ position to use either gasoline typewriter desk and other office 
a lectures committee that will read) G- M. C. Truck Company here, has | Goose Lines, Capitol Airways, | motors or new Diesel engines.| equipment, as well as a lavatory in 
and choose the papers that will be been made president and manager inc.: Transcontinental Air Mathews said the cabin. : 
submitted for’ discussion. The con- the Kent Buick Company in Lub- Transport, Universal Aviation The company has taken an option 
gress will consider five major sub- bock. Tex. Kent’s com any succeeds Corporation on a three acre tract of land along CLASSIFIED ADVERTISEMENTS 
jects: (1) Air traffic: (2) science| the _ Slaughter Buick Company, ! the lakefront at the foot of East IN THE AUTOMOBILE DAILY 
and technique: (3) legal question: headed by Joe D. Slaughter 38th St.. where the water can NEWS BRING RESULTS 
(4) medical questions; and (5) air). me ' 
tourism. = ss sccm al : ae a : or es g = ——a 
Various topics for papers and dis- 
cussions already have been decided | 


upon, for example, under (1). or- 
ganization and lighting of air routes, 
blind flying, staff instruction, and | 
radio communication. An important 


item in the agenda is “International 
aeronautical banking combine to 
furnish. capital for the exploitation 


of the large international air ‘ines 2 
In addition to “aerodynamics” the 

subject of methods of propuision 

will be given much attention. while 


in the legal section consideration of 
ownership of atmosphere above the 
several states will occupy an impor- 
tant place. Finally, the section of 
air. tourism will discuss formalities 
facilities and methods of populariz- 


e 
ing air touring i 
The languaze of the convention é Zi7 A 7 
will be French, and the general sec- 

retarv for the executive compnittee 


is Col. H. Walaardt Sacre, 3 Anna 























Paulownaplein, The Hague, Netler- | . 
lands. .: .. ; 
CALLAN GETS 3 POSTS | SOLVED at last! The great problem OOSC yo}! 


WITH AVIATION FIRMS | of aluminum-alloy pistons—the 


Rn ae a control of thermal expansion with- 


board meetings of the United States out creating distortion. Permite 

Air-Express Company and Seaplane 

and Amphibian Flying School Unitype Pistons banish the prob- 

Commander J. Lansing Callan was : ; 

elected general manazer. vice-presi- lem forever. Like all answers to 

dent and director of the United 

States Air Express and also director 

of -the Seaplane and Amphibian : s re 

Flying School. Clifton Webster was vbvious when explained. The un- 

elected vice-president and general derlvi inciple of > Permi 
g erlying principle of the Permite 

mansger of the Seaplane and Am- i & P P ; 

phibian Flying School, and Paul Unitype Piston is clear and simple. 

Zimmerman was elected a member se . 

of the Flying School Corporation Therein lies its greatness. 








great problems, the solution is 


NEW STANDARD NAMES In former types ot pistons, where 
_ NEW YORK DISTRIBUTOR heat expansion is controlled by 
Mineola, N. ¥., June 4.—Rooseveit : . ; “ 
Flying Corporation, subsidiary of mechanical means, distortion re- 
the Aviation Corporation of Amer- | | . re h 
ica and operator of Roosevelt Field. sults. In the Permite [ nitype the 
has been appointed distributor for " : . ee 
New Standard Aircraft Corporation heat flow to the thrust faces of the 
of Paterson, N. J.. for the metro- iston is ingeni ly icted by 
} son, : eniously restricted b 
politan district. George Daws, sales P 8 ii ‘ y 
manager of the New Standard Com- its patented design. Mechanical 
pany, concluded arrangements with Re é : 
Seth Low, president of the Roose- control is unnecessary. Distortion 
velt Flying Corporation, last week. a 
The territory covered in the agree- is avoided. 
ment includes New York city. West- - ‘ 
chester county and Long Island Designed, cast and ground ca 




















Marmon engineers subjected 


ieiiehimaeie On O04 tirely in the shops of the Aluminum every type of piston to exhaustive 

E N TO FLY BELLANCA x 2 : . ? 4 —F ‘ >Sts , 

TO PACIFIC COAST AND BACK Industries, Inc., Permite Unitype laboratory and road Laaeal They 
New Castle, Del., June 4—Flown . . eo chose the Permite Unitype Piston 

by George W. Haldeman. chief Bel- Pistons were destined for success becniis i egr ie 

lanea test pilot, a standard Bellanca from the beginning. They stand as ecause Of its demonstrate 

CH .300' six-passenger cabin mono- : ¢ ’ : eanesiociag 

plane with a Wright J-6 engine of a tribute to modern mechanical Ty. 7° 

300. horse power is cruising.-to the 

coast and back on a business tour genius. 


General Sales Manager Alfred. D. . ‘ 
Chandler of the Bellanca Aircraft The Marmon Motor Car Com- 


Corporation is the passenger any was designin the ne 
as we P 7 f 8 8 ; bd ALUMINUM INDUSTRIES, INC 

APPROVE NEBRASKA straight-eight, the Roosevelt. The Coat : 
COMPENSATION PLAN ; : Cincinnati, Ohio 

Lincoln, Neb.. June 4—A plan piston companies of the world Detroit Office—718 Fisher Bldg. 

suggested by State Compensation . H . 

Commissioner Pollard to eliminate were anxious to secure the honor 

excessive medical and _ hospital of having their product installed 

charges in compensation cases was i ; : 

approved at a conference called by in the first straight-eight to sell 

the commissioner for the purpose of 

studying the problem. The rlan pro- under $1000 

vides that a board of medica! ad- 

visors will be aprointed to facilitate 

the treatment of an injured work- 

man. 


Marmon's choice is praised by automotive 


experts. 
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Financial News of the 


cAulomotive Industry 








The A. D. N. Analyst 
Looks Them Over 


HOOD RUBBER COMPANY 
IKE most all of the rubber companies, the Hood Rubber 
Company, in 1928, experienced a difficult period, but 
in line with improved conditions this year, the company is 
reporting gains in sales. This year promises to be satisfac- 


tory, both in production and earnings. 
“The automobile tire division of the Hood company is showing gains In 
every month. April sales exceeded those for March, which had exceeded 
those for February. As the first quarter is normally the poorest of the 
year for the company, the active business experience in this business 
promises to make 1929 the best for several years. 
The financial condition of the company was satisfactory at the 


RANGE OF AUTOMOTIVE STOCKS 


NEW YORK CURB MARKET 


et 
Sales High Low Close Ch'nge 
600 Bendix Corp...175 168 175 +13 
rg Warner.. No sales today 
Briggs & Strat No sales today 
800 Budd Ed 38%. 36 38% 4 
Bullard Co.... No sales today 
500 Caterpillar T.. 78% 178 18%. + 
2500 Checker Cab.. 60% 58% 58%— 
14500 Cities Service.. 29 2834 29 Te 
400 do os 98% 98 98% + 
1800 Con Di Fibre.. 35% 34% 35% + 
200 Doehler D C.. 30%, 
5200 Durant 


—Previous 1929— 
High Low Div. 
255% 221 1 
104% 27 ees 
119 401% 
133 954% 

414 

166 


40% 


do p 
Air Reduction 
Ajax Rubber 
30% 
12% 
No sales today 
No sales today 
No sales today 
4500 Fiat Am rpts. 28 27% 27% + 
100 Firestone ....278 278 278 
do pf. . No sales today 
800 Ford Can A... 49% 49% 49% + 
4500 Pord Ltd 16% 16 16%— 
Pranklin No sales today 
Gen T @ Rub No sales today 
Gen T & Rub No sales today 
100 Hall Lamp . 23 23 23 + 


3044 + 
Motor. 12. + 


Motor.. 


9% do pf 
Am. Chain Class 


Mogul 
Am.-La France 





5% 
110% 
30% 
424 
28% 
66 


Briggs Mfg. Co 





of April. While total current assets showed some shrinkage since 
= first of the year, due to the seasonal demands for cash, the bor- 
rowings of the business at the close of April were approximately 

0 less than a year 0. ; ; 
Wi iThe Hood Rubber Company is one of the oldest businesses in this| 
It produces automobile tires, battery boxes, various hard rubber 
products and rubber footwear. Its sales have been above $25,000,000 in| 
every year since 1919, as far back as records are available. ‘| 

The plant is at Watertown, Mass., where the company either owns | 
or controls 95 acres of land. Factory buildings contain more than 2,000,000 | 
square feet of floor area and have a capacity of 3,500 tires, 75,000 pairs| 
of rubber footwear, 65,000 pairs of rubber heels and 10,000 pairs of rubber | 
soles daily. ; ; 
soles ne Hood Rubber Products Company was incorporated in 1920 to 
bring about a concentration of the various Hood subsidiary companies 
Common and preferred stockholders of the parent company were given 
the privilege of subscribing for $1,000,000 in 7 per cent. cumulative pre-| 
ferred stock at the par value of $100. The Hood Rubber Company owns 
the $500,000 in common stock ae ae 

The Hood Rubber Products Company has an excellent distribution 
organization and distributes more than 70 per cent. of the output of 
the parent company. It has outlets in every important city in the U nited 
States and in nearly a hundred countries outside of the United States 

The Hood Rubber Company was established in 1896 under the | 
laws of Massachusetts and has built for itself a very definite and 
strong position in the industry. While it is mot one of the largest 
companies in the rubber field, it is well known and through the de- 
pressions that have been the fate of the industry it has stood the 
test and come through without serious damage. Its common stock 
testifies to the stability of the company. While there has been more | 
or less fluctuation, the stock in the past ten years has never dropped | 
below around $20 a share. ; 

The capitalization consists of the following preferred stock: $6,000,000 
7 per cent. cumulative, $100 par authorized, with $492,600 outstanding; | 
$500,000 8 per cent. special $10 par stock, created in 1925 for employes 
only, of which $190,870 is outstanding, and $10,000,000 in 72 per cent. 
cumulative $100, of which $5,627,400 is out. The common stock consists | 
of 300,000 shares ef no par authorized, with 200,000 shares outstanding. | 

The funded debt of the company amounts to $5,400,000 in 15-year 
sinking fund gold 7 per cent. bonds and $5,000,000 in 10-year 5'2 per 
cent. convertible gold notes due October 15, 1936. 

The common stock of the company is listed 
Exchange and is traded in on the New York Curb Market. 
selling at around $20 a share. ’ 

The company operated at a deficit last year and such operation was | 
not uncommon among the rubber companies in 1928. The crash of the 
crude rubber market was a blow to all rubber manufacturers. The year's 
operations resulted in a net loss of $1,478,104, after writing off the crude | 
rubber losses. The company cleared off its losses at the close of the} 
year and they may be considered as non-recurrent. Certainly there is 
no indication that they will occur again this year or any time in the 
near future. This non-recurrent loss more than accounted for the net 
loss of the company for the year. : 

A new product announced early this year is reported to be having 
a good reception. It is a new line of footwear known as “raintogs” made 
from a newly perfected fabric, with the appearanc®@ of suede. It is made 
under a patented process, and the product is for all-season wear. 

Sales in 1928 amounted to $29,977,550, which was a considerable 
decrease under 1927, when the sales totaled $37,700,274. This decline 
was due largely to a decrease in the selling price of the company's 
products of about 10 per cent. Quantity volume also was about 7 per 
cent. lower. The income from sales just about covered the operating 
and administration expenses. 

Sales in previous years, from 1920 to 1926, inclusive, were as follows: 
1920, $27,636,297; 1921, $29,343,940; 1922, $25,239,604; 1923, $28,180,007: 1924, 
$28,248,654; 1925, $29,096,635, and 1926, $38,592.571. 

The balance sheet for December 31, 1927, indicated a good financial 
position. The current assets totaled $19,851,904, as compared with total 
current liabilities of $4,934,623. This provided an indicated net working 
capital of $14,917,281. Cash on hand amounted to $2,064,198, while notes 
and accounts receivable totaled $7,348,017, The total book value of the 
no par common stock amounted to $10,962,941, equal to $54.81 per share 
on the 200,000 shares of common stock outstanding. This was after 
allowing $107.50 for the 72 per cent. preferred stock and $110 for the 7 
per cent. preferred stock. This compares with $65.87 per share book 
value at the close of 1927. 

Officers of the company are F. C. Hood, president; H. Gage, A. B. 
Newhall, vice-presidents; D. T. Hood, treasurer; F. S. Dane, Caroll P. 
Griffiths, assistant treasurers; F. S. Dane, clerk; R. B. Woodbury, Miss 
Mathilda Carlson, assistant clerks. 

Directors are H. P. Biney of Brown Bros. & Co., C. E. Spencer of 
the First National Bank, C. R. Gow of Gow Company, Inc., H. E. Warner 
of Warner, Stackpole & Bradlee of Boston, H. Gage of the Compton & 
Knowles Loom Works of Worcester, Mass., D. T. Hood, F. C. Hood. A. B. 
Newhall, F. S. Dane and Mathilda Carlson of Watertown, Mass. 

General offices are at Watertown. The fiscal conforms to the cal- 
endar year and the annual meeting is held on the third Thursday in 
February. 


BENDIX SERVICE CORP. 
OPENS MANY STATIONS 


| 
on the Boston Stock | 
It is vine 


|share. The A stock is convertible | 
share for share into common stock 
and carries a dividend of $1.20 a 
|Share annually. 


COMMERCIAL CREDIT PROFIT 
IN APRIL BEST IN HISTORY 
Baltimore, Md., June 4.—The 

Commercial Credit Company re- 


Chicago, June 4-—The Bendix 
Service Corporation reports the 
opening of stations to service the 
Bendix Brake in many cities. It is 
expected that the service will be 


| Div 


EN oseses No sales today 
Hood Rubber No sales today 
India Tire No sales today 
Isotta Fras ... No sales today 
200 Lakey 24'2 24 24'2 
Marvel Carb. No sales today 
McQuay Norris No sales today 
2100 Nat Rub Mach 38% 37 38 
100 Param’t Cab.. 25'2 25'2 25'2+ 
200 Perfect Circle. 55 54 55 
Winter No sales today 
Glass.. No sales today 
stos 89's 89's 89's 
No sales today 
No sales today 


Pp 
Commercial 
do pf 


43 


do pf 
Continental 
Cutler-Hammer 
Du Pont 


T ctis 
s R'ce Am 
‘ Gear 
afe T Stat 
Seiberling 
4700 Serv-el Inc 
Sparks With 
200 Stutz Motor 
300 Thermoid Co 
500 Thompson Prod 56 
600 Triplex 
200 U S Asbestos 
300 Watson J W 5! 51, 5'2— 
Wayne Pump No sales today 
1200 West Auto 54 544s + 
Wire Wheel No sales today 
Yel Taxi N Y No sales today 
NEW YORK OVER THE COUNTER 
Bid Asked 
6 Am Hard Rubber 83 885 Goodrich 
10 Dixon (J) C 166 cone i< ews it ere 
3.50 Doehler D C 34 iF 541. £ Goodyear T. 
5.25 do 75 pf 104 7 
.... Eisemann Magne 33 do pf 
7 do pt 
3.50 Manhattan Rubber 
. Rolls Royce Am 
do pf. ‘ 
1.20 Smith (A O).... 
Splitdorf Beth E see 
2 Ward La Fr Tr CoA... 
BOSTON STOCK EXCHANGE 
High Low 
-274% 269% 


do pf “ 
Federal Motors 
Fisk Rubber 

do ist pf 
Gabriel Snubber 


Gardner Motor 
General Motors 
do pf 
do js pf 
do deb .. 
Glidden Co. 
do pf 


pt 


Hayes Body .... 


do pf 
Johns- Manville 


Sales 
25 General Electric . 
25.Hood Rubber 1934 19% 
100 Nash Motor 85% 8556 

CHICAGO STOCK EXCHANGE 

600 Acme Steel ........ 

100 Ainsworth oe 

900 Allied Motors 

ee . GO OE cosecevcctve 

1000 Allied Products . 

1250 Auburn Auto 
27850 Bendix Aviation 
750 Bendix Corp . 

1100 Borg-Warner 
50 Chain Belt .... . 47 
100 Chicago Yellow Cab 29 
600 Gen Spring Bump A 395, 
850 do B. - 3942 
50 Hormell 5 
300 Houdaille 
400 do B. 
500 McCord A 
9090 Modine . 
50 Mohawk Rubber -— 
50 Muskegon Motor A. 2 
50 Nat Bat pf 

200 Perfect Circle 

400 Ross Gear ‘ | 
125 Vesta Battery . ‘ 
15 Waukegon Motor ..165 165 165 | 

CLEVELAND STOCK EXCHANGE | 

| 


Kelly-Springfield 
do 6s pf 
do 8s p 


Link Belt 
Mack Trucks 


.116% Marmon 





Martin Parry 
Menge! 

Miller Rubber 
Moon Motors 
Moto Meter A 
Motor Products 


Hersh A. 


Murray Corp. 


do pf 
Norwalk T. & 

do pf ae 
Omnibus Corp. 
Otis Steel 


45 Akron Rubber W7'2 1742 17%2 

125 Firestone 7% 10724 10742 1073, 

100 Glidden pr 10342 10342 

20 Jaeger Mach 3344 2 2 

50 Seiberling Rubber 42'— 424, 42% 

100 F B Stearns.... 342 3% 
DETROIT STOCK EXCHANGE | 

331 Brown Mfg. Co 46 

105 Federal Screw 66'4 

281 Ford A . 

100 Frost Gear or 

300 Gen Spring Bump 

200G R Metal 

625 Hall Lamp 

100 Hayes Body ..... : 

300 Houdaille Hersh B.. 

130 Jackson S... — 

100 Michigan Steel 

240 Packard new 

ree 


Rubber Prices 


New York, June 4.—Crude rub- 
ber prices started a firmer trend 
in the lecal Rubber Exchange 
yesterday as the result of an im- 
proved market in London and fa- 
vorable consumption estimates 
issued at the week end. 

RUBBER EXCHANGE OF NEW YORK 

—Closing—— | 

June 3 June 1 
21.10a21.30 21.10 
21.70 21.40 
*21.90 21.60 


48%, 
153% 


pf 
pf 10342 


33% 3342 


377% 
8642 
31% 
12% 
66% 
557s 
77 


Pierce-Arrow 
do pf 
Reo Motors 


2°72 


Spicer Mfg. Co 
do pf 


Studebaker Co. 
do pf 


Trico 





Warner Quinlan 
Westinghouse A. 





Willys-Overland 


1.20 
rah do pf 





July ee Oe ee 
July-September 
October-December 

Spot— 


NNMnwN nN 


June 
July 
August 


Advance Rumely.... 


Allis Chalmers ...... 
Am. Bosch Magneto. 


Bohn Aluminum .... 


Brockway Motor.... 
Chicago Pneu. Tool. 
Chicago Yellow Cab. 


Credit. . 
Com. Invest. Trust.. 
Motors.. 
Eaton Axle & Spring 
Electric Auto-Lite 

Elec. Stor Battery... 


Evans Auto Load.... 
Emerson Brant A.... 


Graham-Paige Motor 


Hudson Motor Car... 
Hupp Motor Car.... 
Indian Motocycle ... 
Intercon. Rubber.... 
Internat. Harvester.. 


Jordan Motor Car... 


Packard Motor Car.. 
Peerless Motor Car.. 


Reynolds Spring pia 


Stewart-Warner Spd 
Stromberg Carbur... 


Timken Det. Axle.... 
Timken Roller Bear.. 


ce aaa 


extended to the Bendix Drive and 
the Stromberg Carburetor. It is 
understood that a large expansion 
program is planned with an ulti- 
mate goal of 5,000 stations. 

The Bendix Service Corporation 
which is a subsidiary of the Bendix 
Aviation Corporation, will have an 
authorized capital stock of 100,000 
shares of Class A stock and 300,000 
shares of Class B stock, according 
to reports. A large amount of the 
Class A stock is understood to have 
been placed privately at $420 a 


‘ports that the consolidated volume 
and net income for April were the 
largest of any month in the history 
of the company, although April is 
{not usually one of the larger 
;}months as to net income. Net in- 
come for April applicable to out- 
standing common stock was at the 
annual rate of $5.29 per share, and 
for the twelve months ended April 
30, 1929, was at the annual rate of 
$4.42 per share on the average out- 
standing common stock. 





| 


First latex crepe 

Thin pale latex senate 

Clean thin brown crepe 
tSpecky crepe .......... 
Rolled brown crepe 

No. 2 amber 

No. 3 amber 

No. 4 amber 


PARAS— 
Up-river, fine, 
do, coarse 
Accra, fine, 
| Caucho, Ball—Upper 
| CENTRALS— 
*Esmeraldas 
*Central 
Guayule, 


September 
October 
November 
December 
January 
February 
March 

April 
ee 
Sales, lots 


722.10 21.90 
* 122.40 ' 
- *22.50 22.10 
122.60 22.30 
2%.7%a22.89 °2 °°" 
- *22.90 
22.yUa23.10 22 
*23.10 
*23.20 
s+. 253 spot 
*Nominal. tTrading 
OUTSIDE CLOSING PRICES 
(Per pound, delivered, New York.) 
PLANTATION— 
Ribbed Smoked Sheets— Asked. 


Bid. washed, dried.. 


* | Tires, 
~ | Inner 
4! 


Sales 
2,200 
5,400 
1,700 
1,800 
3,500 

100 


8,300 


100 
1,200 
7,500 
1,000 
2,100 


A.. 


3,300 
20 
400 


2,400 


3,400 
1,700 


General Electric ..., 


4,500 


9,900 
200 
2,700 
1,600 
8,100 
9,400 
3,100 
700 
120,300 


4,100 
500 
3,000 
2,900 
700 


Marlin Rockwell .... 


Motor Wheel Corp... 
Mullins Mfg. ........ 


Nash Motors ........ 


15,700 


5,100 
300 
600 
100 

2,700 

1,100 


700 
5,100 


B.. 


White Motors ....... 


| BALATA— 


| (Dealers’ 


Arctics, cwt 
Inner tubes, 


| Inner 


| Inner 


tubes, red, cwt 
standard, mixed, 
tubes, No. 1, 


MONDAY, JUNE 3, 1929 
NEW YORK STOCK EXCHANGE 


Net 


High Low Close Change 


252 240% 246 
36 33 35 
53 48% 52% 
127% 125% 125% 
6 4% 5% 
184 184 184 
No sales today 
54% 52% 53% 
No sales today 
5% 5% 5% 
116% 111% 115 
32% 31% 32% 
47 45 47 
34% 33 341% 
No sales today 
77% 69% 73% 
No sales today 
46 44% 45% 
96% 96% 96% 
145 144 144 
No sales today 
18% 17% 18 
No sales today 
160 157 159 
60° 58's 60% 
148'2 145 145 
81 79%, 807% 
56% 55% 5516 
9 7 9 
No sales today 
15% 15 15% 
9 % 8 4 9 
No sales today 
24 23 24 
275'4 26914 274 
14% 13% 14 
71% 69% 70% 
No sales today 
12344 123% 123% 
No sales today 
47 46 46% 
No sales today 
757s 73% 75% 
No sales today 
119%, 117 117% 
101 101 101 
27 27 
477, 50 
77% 19% 
41% 42% 
19% 21% 
9 9 
: 96% 101% 
No sales today 
16675 164 166 
7% T4 ‘% 
15 14 147% 
No sales today 
No sales today 
43% 42% 42% 
No sales today 
15 14% 14% 
51% 
94% 
17% 
18% 


8 
23 1% 
2044 

& 4% 
4 15% 
104% 
44 

50% 


15* 
104% 

43% 

50 
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No sales today 
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47 
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No sales today 
24 23 14 
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No sales today 
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*Block Ciudad 

*Surinam sheet 
*Manaos block 
Peruvian block 


SCRAP RUBBER 
buying prices, f. 
Boots and shoes, 


black, ton 
mixed, 


ton. 
cwt. 


tubes, No. 2, cwt 


Hose, air brake, ton 


| Mixed hose, soft, cwt 


*Nominal. 


0. b., a 
.$20.00a20.50 
4.750 4.87 


18.00a19.00 
6.50a 6.75 


tSold on sample only. 
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Financial News | 


MARMON EARNINGS FOR 
QUARTER AT HIGH LEVEL 











Indianapolis, June 4.—Operations 
of the armon Motor Car Com- 
pany are being maintained this 
year in far better proportion as the 
season progresses than in_ past 
years, according to G. M. Williams, 

resident, in a statement to stock- 

olders. 

Mr. Williams calls attention to 
the fact that the company’s output 
for the three months ended May 31 
closely approached the previous 
record performance for an entire 
year. 

Sales of 16,551 Marmon cars were 
reported for the fiscal year ended 
February 28, 1929. This was the 
best year in the company’s history. 

Mr. Williams reports that earn- 
ings for the quarter ended May 31, 
the first of the company’s fiscal 
year, will be considerably in excess 
of the total dividend requirements 
for the entire year. 


FIRESTONE DENIED REVIEW 
OF LEXINGTON CAR CASE 
Washington, June 4.—Firestone 
Tire and Rubber Company and 
others were denied a review by Su- 
preme Court in a suit involving the 
question whether creditors’ commit- 
tee of the Lexington Motor Com- 
pany should be permitted to operate 





the latter’s plant after receivership. 
Claim of the Firestone and associ- | 
ated creditors amounted to $170,078 
The lower court ruled the. receive 
appointed by the court should op- 
erate the plant 
apa 
DETROIT GRAY IRON FOUNDRY 
STOCK OFFERED AT SIC | 
New York, June 4—Offering is 
being made of 44,000 shares of De- | 
troit Gray Iron Foundry Company. | 
manufacturer of machinery, tooi, | 
ig and fixture castings. The stock 
being marketed at $16 a share, t« 
yield 6.25 per cent., by E. W. Clucas 
.& Co. and William C. Roney & Co. | 
The offering does not represent | 
new financing by the company. 
The company’s capital comprises 
100,000 common shares, 2ll of which 
is outstanding. 


ELECTRIC AUTO-LITE PAYS 
USUAL EXTRA DIVIDEND 


Toledo, June 4.—The Electric Auto- 
Lite Company has declared the 
uaa extra dividend of 50 cents 

da the regular quarterly dividend 

of $1 on the common, and regula1 
quarterly dividend of $1.75 on the 
preferred, all payable July 1 ‘to 
stock of record June 15. 
’ Directors were told that the com 
pany is averaging considerabiv 
more than $1,000.000 a month ip 
earnings. C. O. Miniger, president 
and all other officers were re- 
elected. 





GASOLINE TAX RETURNS 
SHOW MARKED INCREASE 
Lincoln, Neb., June 4.—Nebraska’s 
four-cent gasoline tax collections 
for the month of Aopril totaled 
$737,082, or nearly double the larg- 
est receipts of any one month un- 
der the two-cent tax law. May col- 
lections indicate an annual esti- 
mate of about $9,000,000 from the 
four-cent tax. 


Indianapolis, June 4.—Largeiy fs 
a result of the one-cent increase in 
the state gasoline tax which be- 
came effective April 1, @otal col- 
lections under the new four-cent 
rate were increased to $1,485,926.37 
for the month of May, making a 
; _ of $567,662.99 over receipts for 

he corresponding month last year. 


McINTYRE TRAFFIC CHIEF 
OF MURRAY WOOD PRODUCTS 
Memphis, Tenn., June 4.—Ap- 
pointment of U. S. MclIntvre as 
traffic manager for the Murray 
Wood Products Company here is 
announced. Housing provisions for 
the 2,000 workers of the plant are 
\.now being perfected. Most of the 
workers will be drawn from the 
city of Memphis, but some experts 
will be brovght from Detroit and 
the Middle West. 





THOMPSON PRODUCTS. INC.. 
, WORKING ON THREE SHIFTS 
Detroit, June 4—Thcmpson Prod- 
ucts, Inc., plant, which recently was 
doubled in floor svace. now is work- | 
ing three shifts a dav and has at-| 
tained a monthly production of 100.- | 
new-type eccentric  tie-rods | 
which have been made _ standard | 
equipment on 35 makes of motor 
cars within the past year. 


Obituary Notes | 
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WILLARD B. CALKINS 
Toledo, O., June 4.—Willard B. | 
Calkins, general purchasing agent | 
for Willys-Overland Company, died 
Saturday. : 


ii if 











ecooamd now?! 
BiG, fast. heavy-duty 


Diamond T’s ( 


worm 
drive 


production basis ...and 


priced aceor 


Y OT merely a price cut—a revo- 
lution in sales policy! 


In placing and pricing trucks of 
this size and type on a large volume 
production basis, Diamond T again 
leads the industry. with a policy so 
far removed from old concepts of 
truck merchandising as to be, truly 


The most important 
announcement in motor 
truck history! 


Diamond T believes the time has 
come when “trading margins”’, ar- 
tificial used-truck valuations, in- 
flated ‘tasking prices’’—the whole 
out-dated procedure of truck bar- 
gaining—must go by the board. 


Diamond T believes the business 
men of America are ready for this 
new, and sane, and businesslike 
basis of modern truck merchandis- 
ing. 

Check the brief specifications of 
these two great Diamond T seven- 
bearing heavy-duty sixes, against 
any trucks you ever heard of at any 
prices. Appraise the looks of ‘The 
Handsomest Trucks in America’’. 
Then, with the scales already sag- 
ging on Diamond T’s side, put the 
hundreds of dollars money differ- 
ence squarely up to your judgment 
as an automotive merchant. 


2 /2-T0N 


MODEL 502 


"2670 


Chassis, at the Factory 


Six-cylinder Motor—4” bore, 414" stroke— 
displacement, 339 cu. in. Maximum 
hor-« power, 74; governed horsepower, 
70. Seven-bearing 2%-inch crankshaft. 

Multiple-disc Clutch—15 discs. 

Transmission —heavy-duty, 4speed. 


dingly? 


Rear Axle—Timken, worm drive Model 
65000-H. 


Brakes—4-wheel Lockheed bydraulic, pow- 
er-operated with B-K neattan—qnoliind 
lining. Emergency, “Tru-Stop” venti- 
lated disc. 

Frame— Heat treated chrome nickel steel. 

Springs— Rear, 56” long, 3” wide, and 
helper springs. 

Radius Rods 

Wheelbases—six, 141'4’ to 199’. 

Weight —Chassis and Cab, 6500 pounds. 

Speed —35 miles per hour at governed 
motor speed. 

Tires—34”" x 7° heavy duty pneumatics, 
duals rear, on stee!] wheels. 


Chassis with solid tires, 34° x 5° front, 
34° x 8° rear. Price $2SZS at factory. 





«TON 


MODEL 601 


“bald 


Chassis, at the Factory 


Six-Cylinder Motor— 4%" bore, 4%" stroke 
—displacement, 428 cu. in. Maximum 
hor-epower, 94; governed horsepower, 
86. Nichrome altos cylinder block. 
3-inch, 7-bearing crankshaft. 

Multiple-disc Clutch—19 discs. 

Transmission—heavy-duty, 4-epeed. Seven- 
speed optional at extra cost. 

Rear Axle—Timken, worm-drive Model 
65706-H. 


Brakes—4-wheel Lockheed hydraulic, 
power-operated, with B-K Booster— 
molded lining. Emergency, “Tru-Stop” 
ventilated disc. 

Frame—heat-treated chrome nickel steel, 
with tul.ular cross members, and fish- 
plate reinforcement. 

Springs—rear 56” long, 3” wide, 14 leaves, 
and helper springs 


Radius Rods. 
Wheelbases— nine, 145’ to 227’. 
Weight — Chassis and cab 8100 pounds. 


Speed— (Governed) standard chassis, 3S 
miles per bour—45 miles per hour with 
7-speed transmission, in overdrive. 

Tires — 36° x 8‘, heavy duty pneumatics, 
duals rear, on steel wheels. 

Chassis with solid tires, 36° x 5* fromt, 
36° x 10° rear. Price $3350 at factory. 


Diamond T, with a complete line of trucks, from 1 to 12 tens, in- 


cluding 


six-wheelers, welcomes 


truck and motor car merchants. 


Diamond T 


correspondence 
sales seared 


with responsible 


59 per 


cent in 192S—and the pace is more than doubled so far in 1929! 


Diamond 


Cc OO M P A 


MO T O R 


Cc A R 


Cc. A. TILT, President 


Factory and General Office: 


West TFwenty-Sixth Street, 


J 


Chicago 
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“A Great Car... 
A Significant Event 


PRODUCTS OF 
GENERAL MOTORS ~~ 





America has seen the Viking! And America has 
approved! Public interest is at high pitch. Two hun- 
dred and thirty-nine telegrams were received from 
Oldsmobile-Viking dealers during the first week — 
all telling the story of record-breaking crowds —of 
intense public enthusiasm for this new product of 
General Motors—companion car to the successful 
Oldsmobile Six. What better measure of an automo- 
bile’s profit possibilities could you have than the 
reports of public reaction to its initial showing, made 
by men who must earn their living selling it? "Here’s 
what they report .. . 


“A great car,” is the verdict of the thousands who 
viewed the Viking on its first appearance. ““A most 
important engineering achievement,” say prospects 
about its design. “‘A significant event in automotive 
history,” is their expressed opinion of the introduc- 
tion of a ninety-degree, V-eight at medium price. 


At the same time, the successful Oldsmobile Six con- 
tinues to make impressive gains in public acceptance 
ind sales. 1928 showed an increase of 52 per cent over 
1927. In the twelve months ending April 1, 1929, 
demand required more than 100,000 cars. Oldsmobile 


in Automotive 
History” 


The New Viking Eight Scores a 
Tremendous Nationwide Success— 
Assuring Greater Profits and 
Prosperity for Oldsmobile- Viking 

Dealers. ‘3 


sales show a gain of 12,364 for the first four months 
of 1929—an increase of 55 per cent over the same 
period in 1928. 


With two great cars to sell, the Oldsmobile- Viking 
dual franchise holds forth an extraordinary promise 
of profits and prosperity. 


Moreover, this is a General. Motors franchise, and 
therefore one of the most valuable in the industry. 
Olds Motor Works sales executives, having them- 
selves sold cars at retail, habitually think in terms of 
retail sales. Realizing that all business must be built 
on the basis of owner,satisfaction, they have insti- 
tuted a service policy broader than any other now in 
existence —a policy that recognizes the equities, not 
only of the owner, but of the dealer as well. 


Qualified, progressive dealers who are interested in 
building a permanent, profitable business in associa- 
tion with the rapidly growing Oldsmobile organiza-_ 
tion are invited to write for complete information 
regarding the Oldsmobile-Viking dual franchise. 


OLDS MOTOR WORKS, LANSING, MICHIGAN 


~~ OLDSMOBILE # VIKING | 
The new, valuable Dual Franchise 





